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ANNUAL  MEETING 

The  Annual  Meeting  of  Shareholders  will  be  held 
at  the  principal  office  of  the  Corporation,  1301  South 
Harrison  Street,  Fort  Wayne,  Indiana,  at  11:00  o'clock 
A.M.,  Wednesday,  May  27,  1970.  A  Proxy  will  be  mailed 
to  shareholders  about  the  end  of  April. 


ABOUT  THE  COVER 

The  bust  of  Abraham  Lincoln  reproduced  on  the 
cover  of  this  report  is  by  Robert  Berks,  a  well  known 
contemporary  sculptor.  The  original  is  on  display 
at  Ford's  Theatre  in  Washington,  D.C.  A  reproduction 
can  be  seen  in  the  Lincoln  Library  and  Museum  at  the 
home  office  in  Fort  Wayne. 


■ 


FINANCIAL  HIGHLIGHTS      1969 

Consolidated  Net  Income $      57,470,000 

Earnings  per  Common  Share: 
Including  Realized  Gain 

on  Investments  $5.22 

Excluding  Realized  Gain 

on  Investments  $4.83 

Earnings  per  Share  Assuming 
Conversion  of  Preferred  Stock: 
Including  Realized  Gain 

on  Investments  $4.81 

Excluding  Realized  Gain 
on  Investments  $4.49 

Cash  Dividends  Paid  on 

Common  Shares    $      17,576,000 

Consolidated  Assets $2,868,196,000 

Stockholders'  Equity $    488,365,000 


1968 

(Restated) 


$      58,175,000 

$5.15 
$4.72 


$4.76 
$4.40 

$  13,400,000 
$2,784,410,000 
$    478,776,000 
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An  important  event  in  the  Corporation's  year 
was  the  listing  of  its  stock  on  the  New  York  and 
Midwest  Stock  Exchanges.  This  photo  taken 
August  20,  1969  records  the  initial  transaction, 
400  shares  traded  at  61  %. 


REPORT  TO  STOCKHOLDERS 
FOR  THE  YEAR  1969 


"To  be  ready  for  the  future,  every  well 
managed  life  insurance  company  —  for  that 
matter  every  effective  company  in  any  business  — 
has  to  assign  a  fair  share  of  its  management 
effort  to  the  task  of  anticipating  the  problems 
and  opportunities  ahead,  and  to  the  innovation 
of  ideas  of  product,  organization  and  method. 
A  company  cannot  stand  still  —  it  moves 
ahead  or  it  falls  behind." 

— from  an  address  by  Chairman  Henry  F. 
Rood,  December  1969,  at  the 
Annual  Meeting  of  the  Institute 
of  Life  Insurance  in  New  York  City. 


The  Corporation  had  an  excellent  year  in  1969. 
Earnings  from  life  insurance  and  property-casualty 
insurance  increased.  Profits  from  title  insurance 
and  trust  operations  and  from  other  financial 
services  were  less  than  in  the  previous  year. 

Sales  of  new  life  insurance,  the  Corporation's 
most  important  product  line,  increased  by  almost 
20% .  This  is  an  impressive  statistic.  It  demonstrates 
growth  and  vitality  in  our  field  forces  and  in  the 
home  office  sales  organizations.  It  also  augurs  well 
for  the  future.  There  is  no  future  potential  for  profit 
until  a  sale  is  made.  The  freedom  to  buy  one 
product,  to  select  another,  or  not  to  buy  at  all  is  at 
the  heart  of  the  American  business  system. 

Consolidated  net  income  per  common  share 
was  $5.22  in  1969,  a  slight  increase  over  the  $5.15 
per  share  earned  in  1968.  Both  figures  include 
realized  gains  on  investments.  Excluding  such 
gains,  the  net  income  per  share  was  $4.83  in  1969 
and  $4.72  in  1968.  For  purposes  of  comparison,  all 
1968  figures  have  been  restated  to  include  the 
operations  of  Chicago  Title  and  Trust  Company. 
The  net  income  per  share  in  1968,  not  restated,  was 
$5.05,  including  realized  gains  on  investments. 

Assuming  conversion  of  preferred  stock,  and 
including  realized  gain  on  investments,  the  earnings 
per  share  were  $4.81  in  1969  and  $4.76  in  1968. 
Assuming  conversion,  and  excluding  realized  gain 
on  investments,  the  earnings  per  share  were  $4.49 
in  1969  and  $4.40  in  1968. 

The  total  consolidated  net  income  of  Lincoln 
National  Corporation  on  1969  operations  was 
$57,470,000.  This  compares  with  $58,175,000  in 
1968,  restated  to  include  the  operations  of  Chicago 
Title  and  Trust  Company. 

Early  in  the  year  the  Corporation  had  the 
opportunity  to  make  a  block  purchase  of  about  3% 
of  its  common  shares.  The  earnings  per  share  of 
the  remaining  stockholders  were  thus  increased, 
there  being  a  smaller  number  of  shares  outstanding. 
This  advantage,  however,  was  offset  to  some  extent 
by  the  fact  that  the  moneys  used  to  purchase  stock 
were  not  available  for  other  investment. 


The  life  insurance  operations  of  the  member 
companies  of  the  group  accounted  for  $46,227,000 
of  the  Corporation's  earnings.  The  comparable 
figure  was  $45,479,000  in  1968.  Rates  of  mortality 
and  morbidity  increased,  but  mortality  fluctuations 
are  a  normal  concomitant  of  the  risk  business  in 
which  the  life  insurance  companies  are  engaged. 

Property-casualty  insurance  operations  contri- 
buted $4,490,000  to  the  earnings  of  the  Corporation 
in  1969,  compared  to  $3,701,000  in  1968. 

The  consolidated  net  income  from  title  insur- 
ance and  trust  operations  was  $5,861,000  in  1969, 
this  compares  to  $6,021,000  of  such  earnings  in 
1968.  These  figures  do  not  include  the  earnings 
from  the  non-title  insurance  affiliates  of  Chicago 
Title  and  Trust  Company. 

The  Corporation's  earnings  from  non-insurance 
activities  and  companies  in  the  group  amounted  to 
$892,000  in  1969,  compared  with  $2,974,000  in  1968. 
The  developmental  expenses  of  the  parent  company 
and  its  new  affiliates,  and  the  extremely  unfavorable 
financial  climate  in  which  the  operations  of  two  of 
the  non-insurance  companies  of  the  group  were 
conducted,  account  for  a  large  part  of  this 
difference. 

Cash  dividends  paid  to  stockholders  per  com- 
mon share  were  $1.80  in  1969.  This  compares  with 
aggregate  payments  of  $1.34  in  1968,  by  The 
Lincoln  National  Life  Insurance  Company  and 
Lincoln  National  Corporation. 

Stockholders'  equity  was  $488,365,000  as  of 
December  31,  1969,  and  $478,776,000  as  of  Decem- 
ber 31,  1968,  restated  to  include  Chicago  Title  and 
Trust  Company. 

While  this  report  deals  primarily  with  the 
financial  aspects  of  hundreds  of  thousands  of 
separate  transactions  and  the  resulting  gain,  it  is 
hoped  that  through  these  pages  the  stockholder 
will  also  acquire  some  insight  into  the  human  part 
of  the  company's  operations. 

A  considerable  part  of  the  strength  of  an  organi- 
zation is  in  the  quality  of  its  staff.  The  attitudes, 
motivation  and  abilities  of  people  give  a  business 


strength  or  weakness,  wisdom  or  folly,  and  deter- 
mine its  personality  and  character.  Perhaps  the 
most  important  single  task  of  the  executive  officer 
is  to  recognize  those  men  who  have  the  ability  to 
lead  the  corporation  in  the  future.  I  have  no  hesi- 
tancy in  reporting  that  we  have  an  excellent 
organization,  well  motivated  and  trained,  and  quite 
capable  of  continuing  Lincoln  National  Corporation 
as  a  profitable  business. 

In  addition  to  the  customary  financial  state- 
ments, we  have  included  in  this  report  certain 
supplemental  financial  information  which  gives  a 
breakdown  of  assets,  liabilities  and  income  by 
product  line.  This  will  assist  the  stockholder  in 
making  a  more  detailed  analysis  of  operating 
results. 

The  operations  of  The  Lincoln  National  Life 
Insurance  Company  have  been  discussed  at  more 
length  than  those  of  any  other  member  company 
of  the  group,  not  only  because  of  its  unique  contri- 
butions to  the  Corporation,  but  also  for  the  reason 
that  a  separate  statement  covering  its  operations  is 
not  being  published.  Because  of  their  different 
markets,  geographically  and  by  product  line, 
separate  reports  covering  the  operations  of  Domin- 
ion Life  Assurance  Company,  American  States 
Insurance  Company,  and  Chicago  Title  and  Trust 
Company  have  been  prepared,  and  are  available 
on  request. 

The  vigor  and  momentum  of  our  field  and  home 
office  organizations  is  reflected  in  1969  results. 
The  loyal  and  devoted  efforts  of  these  many  people 
is  a  continuing  source  of  inspiration,  and  the 
management  of  the  Corporation  is  pleased  to  have 
the  opportunity  to  express  its  sincere  appreciation. 


*/    .  /^^crcs&C — 


Chairman  and 

Chief  Executive  Officer 


March  16,  1970 


LIFE  INSURANCE  HIGHLIGHTS 


1969 


1968 


Life  Insurance 

in  Force  $23,189,793,000 

New  Life 

Insurance $  3,732,489,000 

Life  and  Annuity 

Premiums $      302,056,000 

Health  Premiums  $      131,548,000 

Benefits  Paid $     321,576,000 


$21,219,384,000 

$  3,117,341,000 

$  284,269,000 
$  116,346,000 
$   283,561,000 


■r*r 


■'"*<s 


LIFE  INSURANCE  OPERATIONS 


The  life  insurance  operations  of  Lincoln  National 
Corporation  constitute  its  most  profitable  and  its 
most  important  activity. 

The  consolidated  net  income  from  life  insur- 
ance operations  was  $46,227,000.  The  operations 
of  The  Lincoln  National  Life  Insurance  Company 
account  for  95.2%  of  this  total.  The  comparable 
figures  for  1968  were  $45,479,000,  and  96.4%. 

The  earnings  of  all  of  the  companies  in  the 
group  benefited  from  favorable  investment  returns. 
Rates  of  mortality  and  morbidity  increased  during 
the  year  in  most  of  the  companies.  Acquisition 
expenses  also  increased,  reflecting  the  larger 
volume  of  new  business  issued  in  all  of  the  major 
product  lines. 

Sales  of  new  life  insurance  amounted  to 
$3,732,000,000,  an  increase  of  19.7%  over  1968 
sales  which  were  $3,117,000,000.  These  figures  do 
not  include  reinsurance  transactions  between  the 
member  companies  of  the  group. 

New  sales  of  ordinary  life  insurance  in  1969, 
direct  and  reinsurance,  were  $2,917,000,000,  and 
new  group  life  insurance  sales  amounted  to 
$815,000,000.  The  comparable  figures  in  1968 
were  $2,456,000,000  of  ordinary,  and  $661,000,000 
of  group. 

The  total  life  insurance  in  force  as  of  Decem- 
ber 31,  1969  amounted  to  $23,190,000,000.  This 
figure  compares  with  $21,219,000,000  at  the  end 
of  the  previous  year. 

The  premium  income  from  life  insurance  and 
annuities  totaled  $302,056,000  for  the  year,  up 
from  $284,269,000  in  1968.  Health  insurance 
premiums,  including  both  new  and  renewing  poli- 
cies, were  $131,548,000  in  1969,  compared  with 
$116,346,000  in  1968. 

THE  LINCOLN  NATIONAL  LIFE 

INSURANCE  COMPANY 

The  name  and  reputation  of  The  Lincoln 
National  Life  Insurance  Company,  now  in  its  65th 
year,  was  well  established  when  the  corporate 
reorganization  was  effected. 


Because  of  Lincoln  Life's  size,  and  the  im- 
portance of  its  contributions  to  the  operations  of 
Lincoln  National  Corporation,  this  report  includes 
a  somewhat  detailed  review  of  both  its  insurance 
and  investment  operations. 

Sales  of  new  life  insurance  amounted  to 
$3,190,000,000,  the  highest  in  the  Company's 
history.  This  total  includes  direct  ordinary,  group 
and  reinsurance.  The  comparable  figure  in  1968 
was  $2,715,000,000.  Sales  of  ordinary  insurance, 
direct  and  reinsurance,  increased  19.3%  over  the 
previous  year.  Group  insurance  sales  were  10.1% 
higher  than  in  1968. 

The  total  life  insurance  in  force  as  of  Decem- 
ber 31,  1969,  amounted  to  $20,283,000,000,  which 
compares  with  $18,648,000,000  at  the  end  of  the 
previous  year. 

The  premium  income  from  life  insurance  and 
fixed  annuities  totaled  $257,955,000,  which  com- 
pares with  $242,711,000  in  1968.  This  does  not 
include  premium  and  pension  deposit  funds  and 
considerations  for  variable  annuities  which 
amounted  to  $25,281,000,  compared  to  $14,496,000 
in  1968.  The  total  health  insurance  premiums, 
including  both  new  and  renewing  policies  were 
$124,514,000,  as  compared  with  $109,640,000  in 
1968. 

Total  assets  of  the  Company  as  of  December 
31,  1969  amounted  to  $2,160,888,000.  This  figure 
compares  with  $2,120,522,000  at  the  end  of  1968. 

The  Company's  statutory  surplus  to  protect 
policyholders  (including  capital)  amounted  to 
$348,880,000  at  the  year  end.  This  compares  with 
$337,461,000  at  the  end  of  1968. 

INSURANCE  OPERATIONS 
The  insurance  operations  of  Lincoln  National 
Life  are  widely  diversified  and  highly  complex. 
They  include  life  and  health  insurance  both  on  an 
individual  policy  and  a  group  basis,  pensions  and 
fixed  and  variable  annuities.  The  Company  also 
accepts  risks  from  other  life  insurance  companies, 
and  is  in  the  front  rank  of  the  life  reinsurers,  not 
only  in  this  country,  but  in  the  world. 


Marketing  Organization 

The  Company  is  making  an  aggressive  effort 
to  expand  its  field  forces.  At  the  heart  of  this 
agency  development  program  is  a  commitment 
to  substantially  increase  the  number  of  full-time 
agents  within  the  next  five  years. 

As  a  part  of  this  effort,  17  general  agents  were 
appointed  during  the  year.  Seven  of  these  were 
from  the  Company's  Manpower  Development 
Program. 

To  provide  closer  and  more  effective  agency 
supervision,  regional  marketing  offices  have  been 
established  in  San  Francisco,  Chicago,  Atlanta 
and  Cherry  Hill,  New  Jersey.  Each  of  these  is 
under  the  supervision  of  a  new  regional  vice 
president,  assisted  by  a  superintendent  of 
agencies. 

The  Company's  sales  management  functions 
have  also  been  reorganized  at  the  home  office 
with  the  creation  of  a  single  marketing  depart- 
ment coordinating  the  sales  efforts  of  the  Com- 
pany in  connection  with  its  major  direct  product 
lines  —  ordinary,  group,  pension  and  equities. 

The  improvements  which  have  been  made  in 
the  method  of  compensating  field  personnel  have 
resulted  in  a  51%  increase,  compared  with  1968, 
in  the  number  of  new  agents  recruited  during  the 
year.  This  program  has  also  resulted  in  high 
quality  appointments. 

The  Company's  Manpower  Development  Pro- 
gram has  been  enlarged.  It  is  from  this  source 
that  many  of  the  Company's  new  general  agents 
will  receive  their  training.  This  program  presently 
has  an  enrollment  of  77,  which  number  will  be 
materially  increased  through  the  development  of 
additional  young  agents  who  are  believed  to 
possess  the  potential  for  sales  management. 

Sales  Leaders 

Robert  J.  Ruggles,  CLU,  Elkhart,  Indiana,  a 
member  of  Edwin  S.  Ehlers  &  Associates,  South 
Bend,  Indiana,  was  named  Agent-of-the-Year  for 
1969.  This  award  is  the  Company's  most  dis- 
tinguished sales  honor.  It  marks  the  recipient  as 
a  top-ranking  producer  in  personal  life  insurance 


sales,  and  also  recognizes  his  overall  excellence 
as  a  life  underwriter.  Since  his  affiliation  with  the 
Company  in  1960,  Mr.  Ruggles  has  been  a  con- 
sistent qualifier  for  the  Company's  sales  honor 
clubs.  For  the  past  five  years  he  has  qualified  for 
membership  in  the  President's  Cabinet,  which  is 
the  Company's  elite  sales  honor  organization.  He 
is  also  a  member  of  the  Million  Dollar  Round 
Table. 

The  L.  S.  Becker  Agency,  St.  Louis,  was  the 
Company's  leading  general  agency  in  1969  in 
total  sales.  E.  B.  Bingham  &  Associates,  Fort 
Wayne,  was  runner-up,  followed  by  Edwin  S. 
Ehlers  &  Associates,  South  Bend;  I.  J.  Abramowitz 
&  Associates,  Baltimore,  and  R.  F.  Mitte  & 
Associates,  Norfolk. 

For  the  third  consecutive  year,  R.  F.  Mitte  & 
Associates,  Norfolk,  Virginia,  was  awarded  the 
President's  Trophy.  This  agency  has  shown  the 
best  overall  progress  in  the  combined  areas  of 
total  sales  production,  ordinary  life  sales,  agents 
career  development,  and  agency  manpower  de- 
velopment. 

Direct  Ordinary  Life  Insurance 

Sales  of  direct  ordinary  insurance  have  been 
relatively  level  in  recent  years.  This  has  been  due 
in  part  to  the  increasing  acceptance  of  the  Com- 
pany's equity  product  lines.  Direct  ordinary  sales 
in  1969,  however,  have  shown  an  upturn  which 
was  readily  apparent  after  the  first  quarter  of  the 
year,  and  increased  in  each  succeeding  quarter. 

In  support  of  the  increased  effort  which  the 
Company  has  been  making  to  expand  its  direct 
sales  forces,  the  Company  has  announced  for 
1970,  an  increase  in  policyholder  dividend  scales 
and  in  the  interest  rates  allowed  on  policy  pro- 
ceeds and  other  funds  held  or  deposited  with 
the  Company. 


Group  Insurance 

Sales  of  new  group  life  and  health  insurance 
were  the  best  in  the  Company's  history  measured 
both  by  the  amount  of  new  group  insurance  pre- 
miums and  by  the  net  gain  in  premium  income. 


Roone  Arledge  and  Chris  Schenkel  of  ABC's 
sports  department  visit  with  Tom  Watson, 
Lincoln  Life  President,  and  Jack  Rawles,  Vice 
President  and  Director  of  Agencies,  about  the 
national  television  sports  programs  in  which 
the  Company  is  participating 
as  an  advertising  sponsor. 


The  total  premiums  for  group  life  and  health 
insurance,  and  group  annuities,  amounted  to 
$159,274,000,  an  increase  of  $22  million  (16%) 
over  the  previous  year. 

New  group  life  insurance  sales,  exclusive  of 
additions  to  existing  group  contracts,  were  $586,- 
746,000,  which  compares  with  $533,000,000  written 
during  1968.  The  total  group  life  insurance  in  force 
as  of  December  31,  1969,  was  $6,397,000,000.  The 
comparable  figure  was  $5,630,000,000  at  the  end 
of  1968.  Group  ordinary  life  insurance  in  force 
exceeded  $106,000,000  at  the  year  end. 

New  group  health  insurance  written  during 
1969,  measured  in  terms  of  annual  premiums,  was 
$22,376,000,  which  compares  with  $13,476,000  in 
1968. 


Group  life  mortality,  although  up  slightly,  con- 
tinued at  a  favorable  level.  Health  insurance  claim 
ratios  were  also  higher  reflecting  the  increases 
in  the  cost  of  medical  services  and  supplies. 

A  new  schedule  of  premium  rates  for  health 
insurance  reflecting  these  higher  costs  went  into 
effect  during  the  latter  part  of  the  year,  and  will 
become  fully  effective  during  1970. 

The  Company  has  43  regional  group  managers, 
located  in  principal  cities  throughout  the  country, 
who  have  the  marketing  responsibility  for  group 
insurance  and  pension  plans.  An  increase  in  such 
personnel  is  planned  in  1970.  This  additional  man- 
power will  be  developed  for  the  most  part  in  the 
Company's  own  training  programs. 


One  of  the  Company's  marketing  goals  is  an  increase 
in  the  number  of  successful  career  agents.  This  photo 
shows  some  of  the  Company's  leading  agents  at  a 
sales  conference  held  last  April. 
The  inset  photo  is  of  Raymond  B.  King,  the  Company's 
General  Agent  at  Charlotte,  North  Carolina,  who  is 
the  current  President  of  the  National  Association  of  Life 
Underwriters,  the  leading  professional  organization  for 
life  insurance  agents. 


Variable  Annuities 

The  total  annualized  premiums  on  new  vari- 
able annuity  business  written  during  the  year 
amounted  to  $11,529,000,  an  increase  of  91%  over 
the  $6,032,000  written  in  1968.  In  addition,  single 
premium  variable  annuities  written  during  1969 
totaled  $9,130,000,  which  compares  with  $2,593,- 
000  written  in  1968,  the  first  year  that  single  pre- 
mium variable  annuities  were  offered. 

Public  school  systems  and  certain  tax-exempt 
organizations  eligible  for  tax-sheltered  annuity 
plans  have  provided  the  Company's  primary  mar- 
ket. Variable  annuities  are  also  offered  in  connec- 
tion with  other  types  of  tax-qualified  retirement 
plans,  including  those  established  by  self-em- 
ployed individuals  (HR-10  plans),  which  business 
increased  approximately  10%  over  1968. 


Assets  held  under  tax-qualified  plans  are  in- 
vested in  Lincoln  National  Variable  Annuity  Fund 
A.  At  the  year  end  Fund  A  assets  amounted  to 
$14,640,000,  a  sizable  increase  over  the  $3,998,000 
held  at  the  end  of  1968. 

Lincoln  National  continues  to  be  one  of  the 
few  companies  offering  non  tax-qualified  variable 
annuities.  Single  premium  contracts  have  been 
particularly  attractive  in  the  individual  market. 
Assets  held  under  non  tax-qualified  contracts  are 
invested  in  Lincoln  National  Variable  Annuity 
Fund  B.  Fund  B  assets  as  of  December  31,  1969 
were  $9,259,000,  which  compares  with  $2,230,000 
held  at  the  end  of  1968. 

Pensions 

Sales  of  corporate  pension  and  profit-sharing 
plans  continue  to  increase.  The  premium  volume 


8 


of  trusteed  plans  covering  corporate  employees 
increased  approximately  39%  over  1968. 

The  availability  of  variable  annuities  has  been 
a  significant  factor  in  this  growth.  Not  only  has 
this  new  funding  medium  provided  sales  thrust 
for  new  plans,  it  has  attracted  deposits  from 
pension  trusts  previously  not  associated  with  our 
Company. 

At  the  end  of  October  the  U.  S.  Treasury  De- 
partment granted  approval  of  the  Lincoln  Life 
prototype  plans  for  pension  and  profit-sharing 
trusts.  This  will  facilitate  qualification  of  these 
plans  with  the  Internal  Revenue  Service,  and 
make  the  installation  of  a  pension  or  profit-sharing 
plan  easier  for  small  and  medium  sized  corpora- 
tions. 

The  total  group  annuity  premium  and  deposit 
funds  received  during  the  year  amounted  to 
$16,400,000,  which  compares  with  $12,730,000  in 
1968. 

Individual  Health  Insurance 
New  individual  health  insurance  premiums 
amounted  to  $2,548,000,  compared  with  $4,157,000 
in  1968.  The  total  individual  health  insurance 
premiums,  including  new  and  renewing  policies, 
amounted  to  $16,968,000,  which  compares  with 
$20,886,000  at  the  end  of  1968. 

The  sale  of  individual  hospital  and  major 
medical  expense  policies  declined  during  the 
year,  partly  because  of  the  existing  Federal  pro- 
grams for  the  older  ages.  There  was,  however,  an 
increase  in  the  sale  of  monthly  income  disability 
policies. 

Reinsurance 

The  total  volume  of  new  reinsurance  issued 
in  1969  was  greater  than  in  any  previous  year. 
Ordinary  reinsurance  issued  on  an  individual 
policy  basis  had  the  largest  growth. 

The  reinsurance  operations  of  the  Company 
constitute  one  of  its  most  important  product  lines, 
and  involve  continuing  business  and  service  rela- 
tionships with  approximately  750  other  life  insur- 
ance companies.  All  forms  of  reinsurance  are 
being  issued,  including  individual  ordinary  life, 
personal  health,  group,  equity  and  catastrophe. 


The  Company's  reinsurance  clients  include 
established  life  companies  that  are  experimenting 
with  new  marketing  methods,  the  life  affiliates  of 
fire  and  casualty  insurance  groups,  and  young 
companies  operating  in  various  patterns,  as  well 
as  a  large  number  of  companies  of  all  sizes  and 
ages  selling  life  insurance  in  the  conventional 
manner,  but  usually  with  an  increased  aggressive- 
ness in  keeping  with  the  highly  competitive  atmos- 
phere of  today.  Almost  all  of  the  new  ideas  and 
problems  in  the  life  insurance  business  have  re- 
insurance implications  which  require  independent 
study  and  analysis.  In  this  process  the  Company's 
staff  is  inevitably  stimulated  toward  the  develop- 
ment of  additional  new  ideas,  which  benefit  not 
only  our  reinsurance  clients,  but  the  Company 
itself. 

The  competent  staffs  in  the  regional  reinsur- 
ance offices  have  contributed  substantially  to  the 
Company's  growth  in  reinsurance  sales  and 
services.  These  offices  are  located  in  Dallas; 
Atlanta;  San  Francisco;  and  East  Orange,  New 
Jersey.  There  is  also  a  regional  office  in  Fort 
Wayne. 

The  Company  does  a  substantial  reinsurance 
business  in  Latin  America,  and  continues  to  enjoy 
gains  through  cooperation  with  the  Company's 
European  all-line  affiliate,  North  Atlantic  Reinsur- 
ance Company.  American  Union  Insurance  Com- 
pany, New  York,  the  reinsurance  affiliate  of  the 
American  States  Insurance  Companies,  offers 
property-casualty  reinsurance  facilities. 

A  number  of  companies  have  entered  into 
arrangements  to  sell  Lincoln  group  and  individual 
variable  annuity  policies  using  their  own  agents 
as  the  marketing  force.  These  particular  com- 
panies have  not  entered  the  variable  annuity 
market  on  a  direct  basis,  and  are  using  this 
method  of  enabling  their  agents  to  participate  in 
equity  sales. 

The  Company  has  also  been  instrumental  in 
arranging  reinsurance  markets  not  only  in  this 
country  but  abroad  for  client  companies  who  need 
facilities  for  writing  policies  of  very  large  size. 

INVESTMENT  OPERATIONS 
In  terms  of  the  country  as  a  whole  the  demand 
for  loan  funds  has  been  heavy,  and  has  far  ex- 


ceeded  the  available  money  supply.  Interest  rates 
reached  historic  all-time  highs  in  December. 

The  Company  did  not  sustain  the  usual  rate 
of  increase  in  invested  assets  during  the  year. 
This  was  occasioned  by  the  use  of  a  part  of  the 
Company's  normal  cash  flow  to  meet  the  in- 
creased demand  for  policy  loans,  and  partly  by 
the  payment  of  cash  dividends  to  Lincoln  National 
Corporation  to  accommodate  inter-corporate  re- 
quirements. These  latter  monies  were  used  by 
LNC  to  pay  cash  dividends  to  stockholders,  in 
part  payment  of  the  consideration  agreed  to  be 
paid  for  the  common  shares  purchased  last  Feb- 
ruary, and  for  other  corporate  purposes. 

The  Company's  1969  overall  rate  of  return  from 
its  investments,  before  Federal  income  taxes, 
was  5.22%,  the  highest  in  many  years.  This  is  a 
composite  rate  for  all  types  of  investments,  and 
includes  the  stock  of  life  insurance  affiliates,  and 
the  lower  pre-tax  yields  from  tax-exempt  municipal 
bonds,  preferred  and  common  stocks.  This  rate 
compares  with  4.92%  in  1968  and  4.72%  in  1967. 

Bonds  and  Stocks 

During  the  year  the  Company  invested  $64,- 
900,000  in  bonds  and  stocks.  This  figure  does  not 
include  short-term  securities  purchased  for  the 
temporary  employment  of  excess  cash. 

Investments  in  taxable  bonds,  excepting  U.  S. 
Treasury  issues,  totaled  $42,039,000.  The  average 
return  on  these  purchases  was  7.84%  which  com- 
pares with  7.16%  in  1968.  Tax-exempt  bonds  pur- 
chased during  the  year  totaled  $8,627,000  and 
these  had  an  average  tax-free  yield  of  6.18% 
which  compares  with  5.73%  in  1968. 

As  in  prior  years,  the  Company  sold  a  sub- 
stantial amount  of  lower  yield  bonds  and  preferred 
stocks.  These  were  replaced  by  similar  issues 
which  carry  lower  book  values  and  produce  higher 
yields.  This  process  of  sale  and  replacement  has 
enabled  the  Company  to  take  losses  to  offset  a 
part  of  the  capital  gains  realized  principally  from 
the  sale  of  common  stocks.  These  replacement 
purchases  were  in  addition  to  the  amounts  already 
referred  to. 

The  Company's  bond  account  totaled  $905,- 
000,000  as  of  December  31,  1969.  This  figure 
includes    approximately    $157,000,000    of   tax- 


exempt  municipal  bonds.  The  overall  gross  rate 
on  the  Company's  total  bond  account  was  5.34% 
in  1969  which  compares  with  5.07%  in  1968. 

The  total  preferred  stock  account  at  the  year 
end  amounted  to  $166,000,000  measured  at  cost. 
The  gross  return  on  these  securities  was  5.51% 
in  1969  which  compares  with  5.32%  in  1968  and 
5.22%  in  1967. 

Measured  at  cost  the  value  of  all  common 
stocks  owned  by  the  Company,  excluding  the 
value  of  its  affiliates,  was  $101,800,000  as  of  De- 
cember 31,  1969.  The  market  value  of  these  stocks 
at  the  year  end  was  $142,400,000  which  was  40% 
in  excess  of  cost.  These  figures  compare  with  1968 
figures  showing  total  common  stocks  in  the  amount 
of  $1 03,280,000  measured  at  cost  with  a  then  market 
value  of  $178,020,000,  which  was  72%  in  excess  of 
cost.  Total  realized  gains  taken  on  sales  of  common 
stocks  during  1969  amounted  to  $7,800,000,  which 
accounts  in  part  for  the  decline  in  the  margin  of 
market  over  cost  on  the  stocks  held  at  the  year  end. 

Realized  and  unrealized  gains  on  common 
stocks  have  had  little  effect  on  the  Company's 
statutory  surplus.  They  have  been  used  largely 
to  build  up  the  mandatory  securities  valuation 
reserve,  which  appears  on  the  liability  side  of  the 
Company's  balance  sheet. 

Mortgage  Loans  and  Real  Estate 

Commitments  for  loan  funds  made  during  1969 
totaled  $28,800,000,  the  smallest  volume  in  several 
years. 

The  demand  for  funds,  however,  was  heavy, 
and  with  the  supply  of  money  limited,  interest 
rates,  quite  understandably,  reached  record  levels 
during  the  year.  Therefore,  while  the  volume  of 
new  commitments  was  less  than  in  recent  years, 
the  commitments  issued  carried  increasingly 
attractive  interest  rates. 

The  laws  governing  interest  rates  in  many 
states,  and  the  controlled  interest  rates  on  FHA 
and  VA  loans,  made  the  residential  mortgage  loan 
market  less  attractive  than  in  former  years.  As  a 
result  commercial  loans  accounted  for  95%  of  the 
Company's  mortgage  loan  commitments. 

Net  disbursements  for  new  mortgages  during 
1969  totaled  $58,400,000.  These  loans  were  closed 
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This  new  and  attractive  5-story  office  building 
nearing  completion  was  built  and  is  owned  by 
the  Company  as  an  investment  in  real  estate. 
IBM  will  be  the  principal  tenant. 
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at  an  average  gross  yield  of  7.48%,  which  com- 
pares with  disbursements  totaling  $50,250,000  in 
1968  bearing  an  average  gross  yield  of  6.77%. 

At  the  year  end  the  Company's  total  investment 
in  mortgage  loans  amounted  to  $579,770,000, 
which  represented  26.8%  of  the  Company's  total 
assets.  The  average  gross  yield  on  the  entire 
mortgage  account  was  5.78%  in  1969,  which 
compares  with  5.60%  in  1968  and  5.42%  in  1967. 

There  was  an  increase  of  $5,900,000  in  1969 
in  the  Company's  real  estate  investments.  The 
book  value  of  company-owned  investment  real 
estate  (which  excludes  home  office  properties) 
amounted  to  $50,800,000  as  of  December  31,  1969. 
The  Company  maintained  a  low  delinquency 
rate  during  the  year,  and  experienced  no  serious 
collection  problems  in  connection  with  its  mort- 
gage loan  portfolio. 


DOMINION  LIFE 

Dominion  Life  Assurance  Company  had  a  good 
year  in  1969. 

The  new  life  insurance  and  retirement  annuity 
business  written  during  the  year  amounted  to 
$319,909,000,  as  compared  to  $251,630,000  in 
1968,  the  largest  portion  of  the  increase  coming 
in  the  group  line. 

The  total  life  insurance  in  force  passed  the 
two  billion  mark  and  stood  at  $2,043,000,000  at 
the  year  end.  This  figure  compares  with  $1,889,- 
000,000  at  the  end  of  1968. 

The  total  assets  of  the  Company  increased 
during  1969  from  $329,492,000  to  $343,350,000. 

The  net  interest  rate,  after  expenses,  on  total 
assets  was  6.27%  in  1969,  compared  to  6.19% 
in  1968. 
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The  gain  in  statutory  surplus  during  the  year 
was  $1,025,000  after  paying  dividends  to  policy- 
holders of  $4,684,000,  dividends  to  shareholders 
of  $400,000,  and  increasing  contingency  and  other 
reserves  by  $4,390,000.  At  the  year  end  the  total 
funds  to  protect  policyholders,  i.e.,  capital,  sur- 
plus and  contingency  reserves,  amounted  to 
$40,663,000. 

The  major  factors  in  the  increase  in  surplus 
during  1969  were  the  favorable  rates  of  mortality 
experience,  and  improved  investment  results. 

A  new  income  tax  act  was  passed  in  1969  for 
Canadian  companies  insofar  as  their  Canadian 
business  was  concerned.  Under  the  old  Act, 
Canadian  income  taxes  were  payable  only  when, 
funds  were  made  available  for  shareholders. 
Under  the  new  Act,  income  is  taxed  currently.  It 
has  been  the  practice  of  The  Lincoln  National  Life 
Insurance  Company,  the  93.7%  owner  of  Dominion 
stock,  to  fully  reserve  for  deferred  Canadian  in- 
come taxes  on  Dominion  earnings  which  have  not 
been  transferred  to  the  shareholders'  account,  and 
for  this  reason  the  effect  of  the  new  Canadian  Tax 
Act  on  Lincoln  National  financial  statements  is  not 
significant. 

The  Dominion  Life,  control  of  which  was  ac- 
quired in  1956,  is  the  eleventh  largest  Canadian 
life  company,  and  it  is  through  this  investment 
that  The  Lincoln  National  participates  in  the 
important  Canadian  life  insurance  market. 

AMERICAN  STATES 
LIFE  INSURANCE  COMPANY 

American  States  Life  Insurance  Company  had 
a  year  of  growth  which  was  the  best  in  its  history. 
Direct  sales  of  new  ordinary  life  insurance  in  1969 
were  $128,500,000.  This  was  more  than  double 
the  $60,963,000  production  in  1968.  Group  life 
insurance  sales  also  reached  new  highs. 

The  total  life  insurance  in  force  as  of  Decem- 
ber 31,  1969,  was  $551,900,000,  and  $413,933,000 
at  the  end  of  the  previous  year. 

The  premium  income  of  the  Company  totaled 
$6,300,000  in  1969,  compared  to  $5,300,000  in 

1968. 

The  total  assets  of  the  Company  as  of  Decem- 
ber 31,  1969  were  $16,458,000,  and  $13,614,000 
at  the  end  of  1968. 

The  statutory  surplus  to  protect  policyholders 
(including  capital)  amounted  to  $4,004,000  at  the 


end  of  the  year.  This  compares  with  $3,844,000  at 
the  end  of  1968.  During  1969  the  Company  declared 
its  first  cash  dividend,  equivalent  to  five  cents 
a  share. 

American  States  Life  Insurance  Company  de- 
velops its  business  almost  exclusively  from  the 
property-casualty  agencies  representing  the 
American  States  Companies.  American  States  In- 
surance Company  owns  67.5%  of  the  stock  of 
American  States  Life  Insurance  Company. 

LINCOLN  OF  NEW  YORK 

The  Lincoln  National  Life  Insurance  Company 
of  New  York  is  a  wholly-owned  affiliate  of  The 
Lincoln  National  Life  Insurance  Company.  It  has 
completed  nine  full  years  of  operations. 

Sales  of  new  life  insurance  in  1969  were 
$83,814,000,  which  compares  with  $53,533,000  in 
1968,  and  $74,073,000  in  1967.  The  increase  in 
production  was  spread  across  all  lines  of  business 
with  the  most  impressive  growth  occurring  in 
group  insurance. 

The  total  life  insurance  in  force  was  $396,972,- 
000  as  of  December  31,  1969,  and  $339,805,000  at 
the  end  of  1968.  The  net  loss  from  operations  was 
$145,000  in  1969.  The  Company  had  losses  of 
$341,000  in  1968,  and  $451,000  in  1967. 

The  total  statutory  surplus  of  the  Company 
(including  capital)  was  $5,760,000,  which  com- 
pares with  $5,912,000  at  the  end  of  1968. 

Changes  have  been  made  in  management  and 
in  the  field  forces  and  the  results  of  these  changes 
are  reflected  in  improved  operating  results. 

NORTH  ATLANTIC 

REINSURANCE  COMPANY 

"CORENA" 

Corena  has  completed  its  sixth  year  of  opera- 
tions as  an  all  lines  reinsurance  company. 

The  total  life  reinsurance  in  force  at  the  end 
of  1969  exceeds  $160,000,000,  which  compares 
with  $140,000,000  at  the  end  of  1968. 

The  Company's  total  premium  income,  life  and 
property-casualty,  now  exceeds  $8,500,000,  com- 
pared to  total  premium  income  exceeding  $7,- 
500,000  in  1968. 

During  the  latter  part  of  1968  Corena  acquired 
part  of  the  business  of  an  old  established  com- 
pany, the  Compagnie  Europeenne  de  Reassur- 
ances. The  full  effect  of  this  transaction  will  not 
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On  February  12th,  Boy  Scouts  make  an  annual 
pilgrimage  to  the  home  otfice  to  place  wreaths  at  the 
base  of  the  statue  which  depicts  Abraham  Lincoln  as 
a  Hoosier  Youth.  Inset  photo  shows  Bill  Spencer  and 
Frank  Mace,  Scout  Masters,  two  of  the  many  Lincoln 
employees  who  are  active  in  Boy  Scout  work. 


be  realized  until  1970.  This  acquisition  was  under- 
taken to  assist  Corena  in  establishing  new  re- 
insurance relationships. 

DOMINION-LINCOLN 

Dominion-Lincoln  Assurance  Company 
Limited,  London,  has  completed  its  third  full  year 
of  operations. 

Sales  of  new  life  insurance  were  £12,862,000 
($30,869,000),  an  increase  of  74%  over  1968. 

The  total  insurance  in  force  as  of  December 
31,  1969,  was  £22,941,000  ($55,058,000),  which 
compares  with  £13,056,000  ($31,335,000)  at  the 
end  of  1968. 

A  substantially  enlarged  agency  force  was 
acquired  in  November.  To  meet  the  additional  new 
business  expenses  expected,  The  Lincoln  National 
Life  Insurance  Company  increased  its  investment 
in  Dominion-Lincoln  by  $1,245,000. 


Dominion-Lincoln  has  made  substantial 
progress  in  solving  the  problems  confronting  a 
new  company. 

LINCOLN  PHILIPPINE  LIFE 

Lincoln  Philippine  Life  Insurance  Company, 
Republic  of  the  Philippines,  has  completed  its 
fourth  full  year  of  operations.  It  continues  to  make 
steady  progress. 

Direct  ordinary  life  insurance  sales  were 
"P  44,345,000  ($11,533,000),  an  increase  of  13% 
over  1968.  The  total  direct  life  insurance  in  force 
was  P- 87,290,000  ($22,695,000),  an  increase  of 
42%  when  compared  with  1968. 

The  Lincoln  National  Life  Insurance  Company 
still  offers  policies  in  the  Philippines  on  a  direct 
basis,  and  total  Philippine  sales  for  the  two  com- 
panies were  up  13%  over  the  preceding  year. 
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PROPERTY-CASUALTY  OPERATIONS 


The  property-casualty  insurance  operations  of 
Lincoln  National  Corporation  are  conducted 
through  American  States  Insurance  Company  and 
its  property-casualty  affiliates.  The  operations  of 
American  States  Life  Insurance  Company  have 
been  consolidated  with  the  other  life  companies 
of  the  group. 

The  consolidated  net  income  from  property- 
casualty  operations  was  $4,490,000,  which  com- 
pares with  $3,701,000  in  1968.  A  contribution  to 
surplus  in  the  form  of  common  stocks  by  Lincoln 
National  Corporation  in  December  1968,  accounts 
for  approximately  $400,000  of  this  increase  in  the 
form  of  additional  investment  income. 

The  property-casualty  assets  of  the  American 
States  Companies  as  of  December  31,  1969,  were 
$161,796,000,  as  compared  with  $145,070,000  at  the 
end  of  1968. 

The  property-casualty  companies  of  the  nation 
had  a  difficult  year  in  1969.  The  entire  industry 
experienced  serious  problems  with  rapidly  in- 
creasing loss  costs  particularly  in  the  personal 
auto  and  homeowner  lines.  In  many  instances 
existing  rate  structures  have  been  inadequate. 

AMERICAN  STATES  INSURANCE 

COMPANIES 

The  direct  property-casualty  premiums  of  the 
American  States  Insurance  Companies  were 
$121,091,000  in  1969,  an  increase  of  more  than 
10%  over  the  comparable  figure  of  $109,561,000 
in  1968. 


The  combined  loss  and  expense  ratios  of  the 
companies  writing  direct  agency  premiums  were 
99.79%,  which  compares  with  97.48%  in  1968. 
Consolidated  expense  ratios  for  these  companies 
were  31%,  a  new  low. 

The  total  statutory  surplus  to  protect  policy- 
holders (including  capital)  was  $43,547,000  at  the 
year  end.  The  comparable  figure  at  the  end  of 
1968  was  $43,677,000.  Notwithstanding  operating 
gains,  surplus  to  protect  policyholders  did  not 
change  significantly  due  to  the  decreased  market 
value  of  the  American  States  common  stock 
portfolio. 

The  American  States  Companies  are  now 
doing  business  in  22  states.  They  are  represented 
by  more  than  3600  independent  general  lines 
agents.  Two  divisional,  four  regional,  and  more 
than  ninety  branch  offices  assist  the  home  office 
in  serving  these  agents  and  their  clients. 

Construction  has  commenced  on  a  100,000 
square  foot  addition  to  the  home  office  building 
in  Indianapolis. 

American  Union  Insurance  Company,  New 
York,  offers  property-casualty  reinsurance  facili- 
ties. Despite  hurricane  losses  during  1969  it  had 
favorable  underwriting  results  with  combined 
ratios  of  99.5%  in  1969,  compared  to  98.4%  in 
1968.  Net  reinsurance  premiums  in  1969  were 
$4,867,000,  which  compares  with  $5,147,000  in 
1968. 
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CORPORATE  STRUCTURE  OF  THE  LINCOLN 


LINCOLN 
CORP( 


The  Lincoln  National 

Life  Insurance  Company 

Fort  Wayne,  Indiana 

100% 


Dominion   Life 

Assurance  Company 

Canada 

93.7% 


Dominion-Lincoln 

Assurance  Company,  Ltd. 

Great  Britain 

100% 


Dominion-Lincoln    Equity 

Assurance  Company,  Ltd. 

Great  Britain 

100% 


American    States 

Insurance  Company 

Indianapolis,  Indiana 

99.9% 


The  Lincoln  National 

Life  Insurance  Company 

of  New  York,  New  York 

100% 


American    States    Life 

67.5% 


North  Atlantic 

Reinsurance  Company 

Paris,  France  (Corena) 

98.9% 


Preferred   Fire 
99.4% 


Lincoln    Philippine 

Life    Insurance 

Company,  Inc. 

Philippines 

60% 


American   Economy 
100% 


American  States 

of  Texas 

100% 


American  Union 
100% 
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NATIONAL  GROUP 


NATIONAL 
RATION 


This  chart  shows  corporate  structure  only, 
and  does  not  attempt  to  indicate  the  relative 
size  of  the  member  companies  of  the  group. 
Twelve  small  corporations  have  not  been 
included.  None  of  these  is  essential  to  an 
understanding  of  the  basic  corporate  structure. 


Chicago  Title  and 

Trust  Company 

Chicago,  Illinois 

99.6% 


Halsey,    Stuart   &    Co. 
100% 


McHenry  County 
Title   Company 

40% 


W.  W.  Vincent 

&  Company 

100% 


Chicago  Title 

Insurance  Company 

100% 


Land  Title  Guarantee 

and    Trust    Company 

100% 


Hall   &   McChesney 
100% 


Record  Center 

Corporation 

100% 


Employee  Transfer 

Corporation 

100% 


LNC  Development  Corp. 
100% 


LNC  Equity  Sales  Corp. 
100% 


LNC  Investment 

Management  Corp. 

100% 


Medical  Information 

Service 

100% 
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LINCOLN  NATIONAL  CORPORATION  AND  SUBSIDIARIES 


CONSOLIDATED  BALANCE  SHEET 


Assets 


December  31 
1969 


December  31 
1968 


Investments —  Notes  C,  D  and  F 

Bonds  

Stocks    

Mortgage  loans 

Real  estate  

Policy  loans  

Collateral  loans 


Less  allowance  for  possible  losses 


Investment  in  Unconsolidated  Subsidiaries  —  Note  A 


Cash  —  Note  D 


Property  and  Equipment  Owned  for  Company  Use 

at  cost,  less  accumulated  depreciation 

(1969  —  $22,335,000;  1968  —  $21,032,000)  . . . 


Premiums  and  Fees  in  Course  of  Collection 


Investment  Income  Due  and  Accrued 


Deferred  Commissions  and  Premium  Taxes  on  Unearned 
Property-Casualty  Premiums 


Variable  Annuity  and  Segregated  Pension  Funds 


Other  Assets 


$1,267,242,000 

365,393,000 

724,210,000 

63,881,000 

182,056,000 

3,920,000 
2,606,702,000 

21,800,000 
2,584,902,000 

8,413,000 
36,016,000 


30,426,000 
93,319,000 
25,773,000 

15,425,000 

32,446,000 

41,476,000 
$2,868,196,000 


See  notes  to  consolidated  financial  statements. 


$1,274,766,000 

363,603,000 

702,866,000 

54,249,000 

149,209,000 

5,521,000 
2,550,214,000 

22,500,000 
2,527,714,000 

7,923,000 
40,277,000 

28,920,000 
87,742,000 
24,422,000 

14,611,000 

13,657,000 

39,144,000 
$2,784,410,000 
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Reserves,  Liabilities,  and  Stockholders'  Equity 


December  31 
1969 


December  31 
1968 


Insurance  Reserves  and  Contract  Liabilities 

Life,  annuity  and  health  reserves 

Unearned  property-casualty  and  title  premiums 

Policy  proceeds  and  dividends  on  deposit  at  interest  . 

Unpaid  claims  

Variable  annuity  and  segregated  pension  funds 

Other  reserves  and  policyholders'  funds 

General  Liabilities 

Cash  deposits,  trust  and  escrow  balances  —  Note  D  . . 

Commissions  and  general  expenses 

Taxes,  excluding  federal  income  taxes 

Current  and  deferred  United  States  and 

Canadian  income  taxes  —  Note  E 

Notes  payable  —  Note  F 

Other  liabilities  

Minority  Interests  in  Consolidated  Subsidiaries —  Note  G 
Participating  Policyholders'  Funds 


Stockholders'  Equity 

Preferred  Stock,  no  par  value  (Authorized  — 
10,000,000  shares): 

$3.00  Cumulative  Convertible  Preferred, 
Series  A: 

Issued  and  outstanding  —  2,224,033  shares  — 
at  stated  amount  (liquidation  value  —  $177,923,000) 
Notes  A  and  H  

Common  Stock  ($2.50  par  value)  —  Note  H: 
Authorized  —  15,000,000  shares 
Issued  —  10,000,000  shares  (including  in  1969, 
314,096  shares  in  treasury)  

Capital  Surplus  —  Note  A 

Earned  Surplus  —  Notes  H  and  I: 

Appropriated 

Unassigned    

Cost  of  Common  Stock  in  treasury  (deduction) 

TOTAL  STOCKHOLDERS'  EQUITY 


$1,658,235,000 

65,045,000 

112,780,000 

107,837,000 

32,446,000 

163,718,000 

2,140,061,000 

59,680,000 
31,492,000 
10,639,000 

27,159,000 

25,756,000 

16,361,000 

171,087,000 

6,072,000 

62,611,000 

2,379,831,000 


73,059,000 


25,000,000 
2,590,000 

24,747,000 

386,212,000 

(23,243,000) 

488,365,000 

$2,868,196,000 


$1,612,791,000 

59,364,000 

115,437,000 

96,898,000 

13,657,000 

155,912,000 

2,054,059,000 

70,640,000 
27,919,000 
10,755,000 

24,005,000 

33,387,000 

22,790,000 

189,496,000 

5,928,000 

56,151,000 

2,305,634,000 


72,222,000 


25,000,000 
2,682,000 

19,752,000 
359,120,000 

478,776,000 
$2,784,410,000 


See  notes  to  consolidated  financial  statements. 
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LINCOLN  NATIONAL  CORPORATION  AND  SUBSIDIARIES 


CON  SO  LI  DA  TED 


Year  Ended  December  31 


1969 

1968 

Revenues 

Insurance  and  other  operating  revenue: 
Life,  annuity  and  health  premiums 

and  considerations 

Net  property-casualty  premiums  written  

Title,  escrow  and  trust  revenues 

$    448,131,000 

109,604,000 

55,813,000 

13,183,000 

140,738,000 

$    416,195,000 

100,793,000 

52,508,000 

Other  revenues 

12,623,000 

Investment  income 

129,011,000 

TOTAL  REVENUES   

767,469,000 

711,130,000 

Benefits  and  Expenses 

Insurance  benefits  paid  or  provided: 

Life,  annuity  and  health  benefits 

366,829,000 

69,905,000 
55,543,000 
65,466,000 
106,121,000 
16,294,000 
2,800,000 

324,037,000 

Property-casualty  losses  and  loss 

adjustment  expenses 

Increase  in  policy  reserves  and  funds 

61,946,000 
66,478,000 

Commissions   

59,292,000 

Operating  and  administrative  expenses 

Taxes,  licenses  and  fees  

96,820,000 
14,322,000 

Interest  on  notes  payable  

1,856,000 

TOTAL  BENEFITS  AND  EXPENSES 

682,958,000 

624,751,000 

84,511,000 

86,379,000 

United  States  and  Canadian  income  taxes  —  Note  E 

25,371,000 

29,174,000 

59,140,000 

57,205,000 

Realized  gain  on  investments  (includes  $1,439,000  in  1969 
and  $1,277,000  in  1968  attributable  to  participating 
policyholders),  net  of  income  taxes 

5,239,000 

5,623,000 

INCOME  BEFORE  PARTICIPATING 
POLICYHOLDER  AND  MINORITY  INTERESTS 

64,379,000 

62,828,000 

Participating  policyholder  and  minority  interests  — 

Note  G            

6,909,000 
$      57,470,000 

4,653,000 

NET  INCOME   

$      58,175,000 

EARNINGS  PER  COMMON  SHARE  —  Note  B 

Including  realized  gain  on  investments 

Excluding  realized  gain  on  investments 

$5.22 
4.83 

$5.15 
4.72 

EARNINGS  PER  SHARE  ASSUMING  CONVERSION  OF 
PREFERRED  STOCK  —  Note  B 

Including  realized  gain  on  investments 

Excluding  realized  gain  on  investments 

$4.81 
4.49 

$4.76 
4.40 

See  notes  to  consolidated  financial  statements. 
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CONSOLIDATED  STATEMENT  OF 
EARNED  SURPLUS 


Year  Ended  December  31 
1969  1968 


Appropriated 

Balance  at  beginning  of  year 

Transfer  (to)  from  unassigned  surplus 

BALANCE  AT  END  OF  YEAR 

Unassigned 

Balance  at  beginning  of  year 

Add  (deduct): 

Net  income  for  the  year 

Transfer  to  Preferred  Stock  account  —  Note  H 

Transfer  (to)  from  appropriated  surplus 

Cash  dividends  declared  to  stockholders: 

Preferred  ($.75  a  share)   

Common  (1969  —  $1.80  a  share; 

1968  —  $1 .52  a  share) 

Cash  dividends  of  pooled  companies  prior 
to  combination    

BALANCE  AT  END  OF  YEAR 

TOTAL  EARNED  SURPLUS 


$    19,752,000 
4,995,000 

24,747,000 


359,120,000 

57,470,000 
(  955,000) 
(4,995,000) 

(3,337,000) 

(17,435,000) 

(3,656,000) 

386,212,000 

$410,959,000 


$    21,679,000 
(1,927,000) 

19,752,000 


321,887,000 

58,175,000 

(3,318,000) 

1,927,000 


(15,200,000) 

(4,351,000) 
359,120,000 
$  378,872,000 


See  notes  to  consolidated  financial  statements. 
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LINCOLN  NATIONAL  CORPORATION  AND  SUBSIDIARIES 


SUPPLEMENTAL  FINANCIAL  INFORMATION 

BALANCE  SHEET 


Assets 


LIFE  INSURANCE 


December  31 
1969 


December  31 
1968 


Investments 

Bonds  

Stocks 

Mortgage  loans  

Real  estate   

Policy  loans    

Collateral  loans  

Less  allowance  for  possible  losses 

Investment  in  Unconsolidated  Subsidiaries 

Cash 

Property  and  Equipment  Owned  for  Company  Use 

Premiums  and  Fees  in  Course  of  Collection 

Investment  Income  Due  and  Accrued  

Deferred  Commissions  and  Premium  Taxes  on  Unearned 
Property-Casualty  Premiums  

Variable  Annuity  and  Segregated  Pension  Funds 

Other  Assets  


$1,052,508,000 

292,278,000 

715,136,000 

60,355,000 

182,056,000 

3,920,000 

2,306,253,000 
21,800,000 

2,284,453,000 

8,413,000 
14,935,000 
10,937,000 
70,079,000 
23,206,000 


32,446,000 


9,767,000 


$2,454,236,000 


$1,048,035,000 

287,046,000 

694,375,000 

53,971,000 

149,209,000 

5,521,000 

2,238,157,000 
22,500,000 

2,215,657,000 

7,923,000 
16,735,000 
10,781,000 
66,594,000 
22,305,000 


13,657,000 

9,199,000 

$2,362,851,000 


See  notes  to  consolidated  financial  statements. 
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PROPERTY 
INSUF 

-CASUALTY 

IANCE 

December  31 
1968 

TITLE  IN! 
AND1 

5URANCE 
rRUST 

December  31 
1968 

OTHER 
FINANCIAL  SERVICES 

December  31 
1969 

December  31 
1969 

December  31 
1969 

December  31 
1968 

$      95,049,000 

$      81,005,000 

$      95,832,000 

$    101,482,000 

$      23,853,000 

$      44,244,000 

22,530,000 

22,860,000 

4,727,000 

5,617,000 

45,858,000 

48,080,000 

200,000 

206,000 

7,468,000 

8,156,000 

1,406,000 

129,000 

— 

— 

— 

— 

3,526,000 

278,000 

— 

— 

— 

— 

— 



117,779,000 

104,071,000 

108,027,000 

115,255,000 

74,643,000 

92,731,000 

117,779,000 

104,071,000 

108,027,000 

115,255,000 

74,643,000 

92,731,000 

2,525,000 

2,383,000 

12,205,000 

16,099,000 

6,351,000 

5,060,000 

3,900,000 

3,617,000 

13,576,000 

13,697,000 

2,013,000 

825,000 

15,757,000 

14,523,000 

5,309,000 

4,637,000 

2,174,000 

1,988,000 

1,204,000 

965,000 

1,138,000 

1,066,000 

225,000 

86,000 

15,425,000 

! 

14,611,000 

— 

— 

— 

— 

5,206,000 

4,900,000 

9,148,000 

9,587,000 

17,355,000 

15,458,000 

$    161,796,000 

$    145,070,000 

$    149,403,000 

$    160,341,000 

$    102,761,000 

$    116,148,000 
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LINCOLN  NATIONAL  CORPORATION  AND  SUBSIDIARIES 


SUPPLEMENTAL  FINANCIAL  INFORMATION 


BALANCE  SHEET 


Reserves,  Liabilities,  Capital  and  Surplus 


LIFE  INSURANCE 


December  31 
1969 


December  31 
1968 


Insurance  Reserves  and  Contract  Liabilities 

Life  and  annuity 

Accident  and  health 

Unearned  property-casualty  and  title  premiums 

Policy  proceeds  left  at  interest 

Dividends  on  deposit  at  interest 

Unpaid  claims  

Variable  annuity  and  segregated  pension  funds 

Prepaid  premiums    

Other  policyholder  funds 

Other  reserves 

General  Liabilities 

Cash  deposits,  trust  and  escrow  balances 

Commissions  and  general  expenses   

Taxes,  excluding  federal  income  taxes 

Current  and  deferred  United  States  and  Canadian  income  taxes 

Notes  payable   

Other  liabilities   

Minority  Interests  in  Consolidated  Subsidiaries 

Participating  Policyholders'  Funds 

Capital  and  Surplus  


$1,622,361,000 
35,874,000 

43,773,000 
69,007,000 
51,193,000 
32,446,000 
67,925,000 
54,090,000 
41,559,000 
2,018,228,000 


20,549,000 

7,137,000 

15,970,000 

252,000 
43,908,000 

1,204,000 

62,611,000 

328,285,000 
$2,454,236,000 


$1,582,146,000 
30,645,000 

49,706,000 
65,731,000 
47,205,000 
13,657,000 
61,906,000 
50,357,000 
43,348,000 
1,944,701,000 


21,341,000 

7,432,000 

14,001,000 

6,074,000 
48,848,000 

1,019,000 

56,151,000 

312,132,000 
$2,362,851,000 


See  notes  to  consolidated  financial  statements. 
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PROPERTY- CASUALTY 
INSURANCE 


TITLE  INSURANCE 
AND  TRUST 


OTHER 
FINANCIAL  SERVICES 


December  31 
1969 


December  31 
1968 


December  31 
1969 


December  31 
1968 


December  31 
1969 


December  31 
1968 


$  — 


54,475,000 


50,461,000 


104,936,000 


1,493,000 
1,518,000 
8,549,000 

1,475,000 


13,035,000 
4,280,000 

39,545,000 
$    161,796,000 


49,457,000 


43,625,000 


93,082,000 


1,813,000 
1,690,000 
7,907,000 

1,884,000 


13,294,000 
4,338,000 

34,356,000 
$    145,070,000 


10,570,000 


6,168,000 


144,000 


16,882,000 

59,680,000 
3,984,000 
1,530,000 
1,152,000 
9,000,000 

75,346,000 
588,000 

56,587,000 
$    149,403,000 


$  — 


9,907,000 


6,053,000 


301,000 


16,261,000 

70,640,000 
3,502,000 
1,416,000 
2,079,000 

10,000,000 

87,637,000 
571,000 

55,872,000 
$    160,341,000 


$  — 


15,000 


15,000 


5,466,000 
454,000 

1,488,000 
16,756,000 
14,634,000 
38,798,000 


63,948,000 
$    102,761,000 


$  — 


15,000 


15,000 


1,263,000 

217,000 

18,000 

23,387,000 

14,832,000 

39,717,000 


76,416,000 


$    116,148,000 
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LINCOLN  NATIONAL  CORPORATION  AND  SUBSIDIARIES 


SUPPLEMENTAL  FINANCIAL  INFORMATION 


STATEMENT  OF  INCOME, 
CAPITAL  AND  SURPLUS 


LIFE  INSURANCE 


December  31 
1969 


December  31 
1968 


Revenues 

Insurance  premiums  and  other  considerations: 

Life  and  annuity 

Accident  and  health  

Supplementary  contracts  and  dividend  accumulations  . 

Net  property-casualty  premiums  written 

Title,  escrow  and  trust  revenues 

Other  revenues 

Net  investment  income 

TOTAL  REVENUES   

Benefits  and  Expenses 

Insurance  benefits  paid  or  provided: 

Life  and  annuity  benefits 

Accident  and  health  benefits 

Property-casualty  losses  and  loss  adjustment  expenses 

Supplementary  contract  and  dividend  accumulations  . . 

Dividends  to  policyholders 

Increase  in  policy  reserves  and  funds 

Increase  in  unearned  property-casualty  and 

title  premium  reserve 

Commissions    

Operating  and  administrative  expense  

Taxes,  licenses  and  fees  

Interest  on  notes  payable 

TOTAL  BENEFITS  AND  EXPENSES 

United  States  and  Canadian  income  taxes 

Realized  gain  (loss)  on  investments  

INCOME  BEFORE  PARTICIPATING 
POLICYHOLDER  AND  MINORITY  INTERESTS   ... 

Participating  policyholder  and  minority  interests 

NET  INCOME 

Capital  and  surplus  at  beginning  of  year 

Net  intercorporate  dividends  and  transfers  (deduction)  

Cash  dividends  declared  to  stockholders  (deduction) 

Capital  transactions  (deduction)  

CAPITAL  AND  SURPLUS  AT  END  OF  YEAR 


$    302,056,000 

131,548,000 

14,527,000 


125,421,000 
573,552,000 


209,540,000 
112,036,000 

26,076,000 
18,938,000 
48,583,000 


35,801,000 
41,726,000 
10,432,000 

503,132,000 
70,420,000 

22,140,000 

48,280,000 

4,615,000 

52,895,000 
6,668,000 

46,227,000 

312,132,000 
358,359,000 
(30,304,000) 

230,000 
$    328,285,000 


$    284,269,000 

116,346,000 

15,580,000 


117,212,000 
533,407,000 


186,621,000 
96,940,000 

23,711,000 
16,559,000 
58,888,000 


32,229,000 

39,736,000 

9,843,000 

464,527,000 
68,880,000 

23,168,000 

45,712,000 

4,312,000 

50,024,000 
4,545,000 

45,479,000 

350,068,000 
395,547,000 
(83,415,000) 


$    312,132,000 


See  notes  to  consolidated  financial  statements. 
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PROPERTY-CASUALTY 
INSURANCE 


TITLE  INSURANCE 
AND  TRUST 


OTHER 
FINANCIAL  SERVICES 


December  31 

December  31 

December  31 

December  31 

December  31 

December  31 

1969 

1968 

1969 

1968 

1969 

1968 

$            — 

$            — 

$            — 

$            — 

$            — 

$            — 

109,604,000 

100,793,000 



1 



— 

— 

55,813,000 

52,508,000 

— 

— 

— 

— 

— 

— 

13,183,000 

12,623,000 

5,580,000 

4,205,000 

5,895,000 

5,066,000 

3,842,000 

2,528,000 

115,184,000 

104,998,000 

61,708,000 

57,574,000 

17,025,000 

15,151,000 

69,905,000 

61,946,000 

— 

— 

— 

— 

239,000 

206,000 

— 

— 

— 

— 

— 

— 

1,130,000 

927,000 

— 

— 

5,018,000 

6,063,000 

812,000 

600,000 

— 

— 

19,235,000 

17,906,000 

8,817,000 

7,430,000 

1,613,000 

1,727,000 

11,316,000 

10,428,000 

39,887,000 

36,727,000 

13,192,000 

9,929,000 

2,715,000 

2,459,000 

1,832,000 

1,602,000 

1,315,000 

418,000 

— 

— 

902,000 
53,380,000 

755,000 
48,041,000 

1,898,000 
18,018,000 

1,101,000 

108,428,000 

99,008,000 

13,175,000 

6,756,000 

5,990,000 

8,328,000 

9,533,000 

(    993,000) 

1,976,000 

2,073,000 

2,286,000 

2,781,000 

3,353,000 

(1,623,000) 

367,000 

4,683,000 

3,704,000 

5,547,000 

6,180,000 

630,000 

1,609,000 

(23,000) 

24,000 

385,000 

(78,000) 

262,000 

1,365,000 

4,660,000 

3,728,000 

5,932,000 

6,102,000 

892,000 

2,974,000 

170,000 
4,490,000 

27,000 
3,701,000 

71,000 
5,861,000 

81,000 
6,021,000 

— 

— 

892,000 

2,974,000 

34,356,000 

21,180,000 

55,872,000 

54,202,000 

76,416,000 

14,702,000 

38,846,000 

24,881,000 

61,733,000 

60,223,000 

77,308,000 

17,676,000 

699,000 

9,475,000 

(1,372,000) 

— 

30,977,000 

73,940,000 

— 

— 

(3,656,000) 

(4,351,000) 

(20,772,000) 

(15,200,000) 

— 

— 

(    118,000) 
$      56,587,000 

— 

(23,565,000) 
$      63,948,000 

— 

$      39,545,000 

$      34,356,000 

$      55,872,000 

$      76,416,000 
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NOTES  TO  CONSOLIDATED  FINANCIAL  STATEMENTS 

December  31,  1969 


Note  A — Consolidating  and  Accounting  Principles: 

The  consolidated  financial  statements  include  the  ac- 
counts of  the  Corporation  and  all  domestic  and  Canadian 
subsidiaries.  Other  foreign  subsidiaries  are  carried  as  invest- 
ment in  unconsolidated  subsidiaries  at  the  Corporation's 
equity  in  net  assets.  The  accounts  of  foreign  subsidiaries 
have  been  translated  at  current  rates  of  exchange. 

During  the  year,  the  Corporation  acquired  99.6%  of  the 
outstanding  common  shares  of  Chicago  Title  and  Trust 
Company  in  exchange  for  2,224,033  shares  of  $3.00  Cumu- 
lative Convertible  Preferred  Stock,  Series  A.  During  1969 
and  prior  to  the  exchange,  the  outstanding  stock  of  Land 
Title  Guarantee  and  Trust  Company  and  of  W.  W.  Vincent 
&  Co.,  had  been  acquired  by  Chicago  Title  and  Trust 
Company  in  exchange  for  its  common  shares.  The  accounts 
of  these  companies  have  been  included  in  the  consolidated 
financial  statements  and  the  accompanying  supplemental 
financial  information  for  1969  and  retroactively  for  1968  on 
a  pooling  of  interests  basis. 

In  November,  1969,  The  Lincoln  National  Life  Insurance 
Company  disposed  of  its  holdings  in  the  Corporation's  Series 
A  Preferred  Stock  which  were  received  in  exchange  for  the 
Chicago  Title  and  Trust  Company  common  stock  which  it 
owned  prior  to  the  exchange  offer.  Capital  surplus  has  been 
increased  by  $230,000  which  represents  that  portion  of  the 
net  realized  gain  deemed  to  be  directly  attributable  to  the 
exchange,  and  charged  with  the  costs  incurred  by  the  Corpo- 
ration in  the  acquisition  of  Chicago  Title  and  Trust  Company. 

Depreciation  expense  on  investment  real  estate  and 
property  and  equipment  owned  for  company  use  (computed 
principally  on  the  straight-line  method)  amounted  to 
$4,513,000  in  1969  and  $5,541,000  in  1968.  The  investment 
tax  credit  (1969  —  $17,000;  1968  —  $212,000)  has  been 
taken  into  income  under  the  flow-through  method  of 
accounting. 

Title  records  and  indexes  of  $7,891,000  are  included  in 
other  assets  and  are  stated  at  values  assigned  prior  to  1910 
plus  subsequent  acquisitions  at  cost. 

The  consolidated  statement  of  income  does  not  include 
amounts  deposited  in  or  withdrawn  from  the  variable  annuity 
and  segregated  pension  funds  of  the  life  insurance 
companies. 

Note  B — Earnings  Per  Share: 

Earnings  per  common  share  are  computed  after  provision 
for  dividend  requirements  of  $6,672,000  on  2,224,033  shares 
of  Series  A  Preferred  Stock  and  are  based  upon  the  average 
number  of  common  shares  outstanding  during  each  year 
(1969  —  9,735,815  shares;  1968  —  10,000,000  shares). 

Earnings  per  share  assuming  conversion  of  Preferred 
Stock  are  based  upon  the  average  number  of  common  shares 
outstanding  during  each  year  plus  common  shares  which 
would  be  issued  upon  conversion  of  the  outstanding  shares 
of  Series  A  Preferred  Stock. 

Realized  gain  on  investments  included  or  excluded  from 
such  computations  has  been  reduced  by  that  portion  at- 
tributable to  participating  policyholders. 


Note  C — Investments: 

Bonds  have  been  stated  principally  at  amortized  cost; 
stocks  have  been  stated  at  cost  (market  value:  1969  — 
$414,006,000;  1968  —  $472,065,000);  mortgage  loans  are 
carried  at  the  outstanding  principal  balances  less  unaccrued 
discounts;  real  estate  is  carried  at  cost  less  accumulated 
depreciation  (1969 — $44,036,000;  1968 — $42,589,000);  policy 
and  collateral  loans  are  carried  at  their  aggregate  unpaid 
balances.  The  allowance  for  possible  losses  has  been  pro- 
vided for  losses  which  may  be  sustained  on  investments 
of  The  Lincoln  National  Life  Insurance  Company  and  is 
carried  in  that  company's  accounts. 

Note  D — Trust  and  Escrow  Cash  Balances: 

Investments  in  bonds  of  $60,179,000  have  been  pledged 
to  secure  trust  and  escrow  cash  balances  of  $49,177,000. 
Cash  in  banks  and  the  liability  for  cash  deposits,  trust  and 
escrow  balances  have  not  been  reduced  for  drafts  issued  and 
outstanding  of  approximately  $18,685,000  for  trust,  escrow 
and  title  indemnity  disbursements.  These  drafts  mature  sub- 
sequent to  December  31,  1969. 

Note  E — Income  Taxes: 

The  Corporation  has  elected  to  file  a  consolidated  federal 
income  tax  return  with  all  eligible  subsidiaries.  Under  present 
law,  the  foreign  subsidiaries  and  life  insurance  subsidiaries 
may  not  be  included  under  this  election.  Under  the  method 
elected,  the  consolidated  tax  liability  will  be  apportioned 
among  all  members  of  the  electing  group  with  benefits 
arising  out  of  credits  or  losses  being  allocated  to  the 
contributing  member. 

The  liability  for  United  States  and  Canadian  income  taxes 
at  December  31,  1969,  includes  $18,069,000  (December  31, 
1968  —  $16,521,000)  for  deferred  income  taxes  attributable 
to  material  differences  between  net  income  as  reported  and 
income  currently  taxable.  The  deferred  portion  of  United 
States  and  Canadian  income  taxes  in  the  consolidated  state- 
ment of  income  was  $1,705,000  in  1969  and  $2,303,000  in 
1968. 

Note  F — Notes  Payable: 

Notes  payable  to  banks  at  December  31,  1969  bear  interest 
at  rates  from  71/2%  to  8%%,  and  mature  $17,756,000  in  1970, 
$1,000,000  in  1971  and  1972,  and  $6,000,000  in  1973.  Halsey, 
Stuart  &  Co.,  Inc.  has  pledged  bonds  with  a  carrying  value  of 
$6,321,000  and  Equipment  Investors,  Inc.  has  pledged  leased 
equipment  certificates  with  a  carrying  value  of  $2,867,000  as 
collateral  for  indebtedness  of  $5,700,000  and  $3,586,000, 
respectively. 

Note  G — Minority  Interests: 

Minority  interests  includes  the  redemption  value 
($4,185,000)  of  outstanding  preferred  stock  of  American 
States  Insurance  Company,  and  the  equity  of  minority  share- 
holders in  common  stock  of  certain  consolidated  subsidiaries. 

Charges  have  been  made  to  the  consolidated  statement 
of  income  of  $449,000  in  1969,  and  $361,000  in  1968  for 
income  attributable  to  minority  interests. 
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Note  H — Preferred  Stock: 

The  Series  A  Preferred  Stock  is  convertible  at  any  time 
into  shares  of  Common  Stock  of  the  Corporation  at  a  con- 
version rate  of  one  share  of  Common  Stock  for  each  share 
of  Series  A  Preferred  Stock,  subject  to  adjustment  for 
certain  events,  and  is  callable  on  or  after  November  1,  1974 
at  a  price  of  $80.00  per  share  plus  accrued  and  unpaid 
dividends. 

In  the  event  of  voluntary  or  involuntary  liquidation  or 
dissolution,  holders  of  the  Series  A  Preferred  Stock  will  be 
entitled  to  payment  of  $80.00  per  share.  The  difference  be- 
tween the  aggregate  preference  on  involuntary  liquidation 
and  the  stated  value  at  December  31,  1969  was  $104,864,000. 
In  the  opinion  of  counsel  for  the  Corporation,  there  is  no 
restriction  on  surplus  by  reason  of  such  excess. 

Under  the  provisions  of  Indiana  law,  stated  capital  with 
respect  to  the  issuance  of  no  par  value  stock  may  not  be 
less  than  the  consideration  received  or  the  liquidation  value 
of  the  stock  issued,  whichever  is  less.  The  acquisition  of 
Chicago  Title  and  Trust  Company  was  treated  as  a  pooling 
of  interests,  and  the  consideration  received  was  deemed  for 
financial  reporting  to  be  equal  to  the  stockholders'  equity 
of  Chicago  Title  and  Trust  Company.  The  change  in  the 
stated  value  of  the  Series  A  Preferred  Stock  includes  the 
increase  in  earned  surplus  to  the  date  the  Exchange  Offer 
was  consummated,  and  is  reduced  by  costs  incurred  in  com- 
binations with  other  companies  prior  to  that  date. 

Note  I — Earned  Surplus: 

A  portion  of  consolidated  earned  surplus  has  been 
designated  as  appropriated  because  of  statutory  restrictions 
on  the  use  of  certain  insurance  subsidiaries'  funds. 

Unassigned  earned  surplus  at  December  31,  1969,  in- 
cludes approximately  $130,000,000  of  surplus  of  the  life 
insurance  subsidiaries,  which  under  the  provisions  of  the 
Life  Insurance  Company  Income  Tax  Act  of  1959  is  defined 
as  "shareholders'  surplus"  and  may  be  distributed  without 
further  liability  to  the  life  insurance  companies  for  federal 
income  taxes.  Distributions  in  excess  of  such  amount  under 
certain  conditions  may  require  payment  of  additional  federal 
income  taxes.  However,  under  existing  or  foreseeable  cir- 
cumstances, Lincoln  National  Corporation  neither  expects 
nor  intends  that  distributions  will  be  made  from  life  insurance 
companies  in  such  amounts  as  to  subject  such  payments  to 
federal  income  tax. 

Note  J — Employee  Benefit  Plans: 

Employees  of  Lincoln  National  Corporation  and  its  prin- 
cipal subsidiaries  who  qualify  are  covered  by  pension  plans. 
In  addition,  The  Lincoln  National  Life  Insurance  Company 
has  a  non-contributory  retirement  plan  for  full  time  agents 
who  have  attained  a  specified  age,  completed  one  year  of 
continuous  service,  and  maintained  designated  production 
levels  during  the  year.  Costs  of  pension  plans  were 
$5,097,000  in  1969  and  $5,777,000  in  1968,  which  amount 
includes  amortization  of  past  service  costs  of  Chicago  Title 
and  Trust  Company  and  its  subsidiaries  over  periods  ranging 
from   ten   to   thirty   years,    and   of   the   American    States    In- 


surance Companies  over  a  twenty  year  period.  At  December 
31,  1969,  unfunded  past  service  costs  approximated  $7,138- 
000  for  Chicago  Title  and  Trust  Company  and  $3,073,000  for 
American  States  Insurance  Companies.  The  general  policy 
of  the  companies  is  to  fund  accrued  pension  costs.  The 
estimated  value  of  vested  benefits  of  Chicago  Title  and  Trust 
Company's  pension  plan  at  December  31,  1969  exceeded  the 
total  of  the  accrued  pension  costs  by  approximately 
$3,827,000. 

Note  K — Parent  Company  Financial  Information: 

The  balance  sheet  of  Lincoln  National  Corporation  (parent 
company  only)  is  summarized  below: 

December  31        December  31 
1969  1968 

Assets 

Investment  in  capital  stock  of 

subsidiaries  —  at  underlying 

equity  in  net  assets  $446,354,000         $421,516,000 

Other  security  investments  . . .       46,263,000  47,932,000 

Cash     623,000  1,218,000 

Dividends  receivable  from 

subsidiaries   —  5,500,000 

Other  assets    11,104,000  6,965,000 

Organization  expense  and 

intangible   assets    333,000  354,000 

$504,677,000  $483,485,000 

Liabilities  and  Equity 

Note  payable  to  bank  $     7,370,000         $         — 

Other  liabilities   8,942,000  4,709,000 

Stockholders'  Equity  —  Equity 

in  undistributed  earnings  of 

consolidated  subsidiaries 

totaled  $365,899,000  and 

$342,542,000  at  December 

31,  1969  and  1968, 

respectively 488,365,000  478,776,000 

$504,677,000  $483,485,000 


Net  income  of  Lincoln  National  Corporation  for  the  years 
1969  and  1968  amounted  to  $32,079,000  and  $6,912,000 
respectively,  and  included  dividends  from  subsidiaries  of 
$31,722,000  in  1969,  and  $5,500,000  in  1968. 

Note  L — Commitments: 

Halsey,  Stuart  &  Co.,  Inc.  acts  as  manager  for  and  par- 
ticipates with  underwriting  groups  as  well  as  engaging  in 
transactions  for  its  own  account.  At  December  31,  1969, 
Halsey,  Stuart  &  Co.,  Inc.  had  made  commitments  for  un- 
delivered securities,  including  commitments  of  various  under- 
writing groups  as  follows: 

Securities  sold,  not  yet  delivered 

(including  offers  to  sell  "when  issued" 

securities)    $87,1 64,000 

Securities  purchased,  not  yet  received 
(including  purchases  on  a  "when  issued" 
basis)    $72,944,000 
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ERNST    5<     ERNST 

1400   ANTHONY    WAYNE    BANK    BUILDING 

FORT  WAYNE,  INDIANA  46802 

Board  of  Directors 

Lincoln  National  Corporation 

Fort  Wayne,  Indiana 

We  have  examined  the  consolidated  balance  sheet  of  Lincoln  National  Corporation  and  subsidiaries 
as  of  December  31,  1969,  and  the  related  consolidated  statements  of  income  and  earned  surplus  for  the  year 
then  ended.  Our  examination  was  made  in  accordance  with  generally  accepted  auditing  standards,  and 
accordingly  included  such  tests  of  the  accounting  records  and  such  other  auditing  procedures  as  we 
considered  necessary  in  the  circumstances.  We  previously  made  a  similar  examination  of  the  financial 
statements  for  the  preceding  year.  The  consolidated  financial  statements  of  a  subsidiary,  Chicago  Title  and 
Trust  Company  and  its  subsidiaries,  have  been  examined  by  other  independent  accountants  whose  reports 
thereon  were  furnished  to  us.  We  have  reviewed  and  accepted  the  reports  of  these  accountants. 

In  our  opinion,  the  accompanying  balance  sheet  and  statements  of  income  and  earned  surplus  present 
fairly  the  consolidated  financial  position  of  Lincoln  National  Corporation  and  subsidiaries  at  December  31, 
1969,  the  consolidated  results  of  their  operations  and  changes  in  stockholders'  equity  for  the  year  then 
ended,  in  conformity  with  generally  accepted  accounting  principles  applied  on  a  basis  consistent  with 
that  of  the  preceding  year,  restated  to  give  effect  to  the  acquisition  of  Chicago  Title  and  Trust  Company 
and  subsidiaries  as  explained  in  Note  A  to  consolidated  financial  statements.  Further,  it  is  our  opinion 
that  the  accompanying  supplemental  financial  information  which  summarizes  the  financial  position  and 
results  of  operations  of  the  several  insurance  and  financial  service  groups  included  in  the  consolidated 
financial  statements  of  Lincoln  National  Corporation  is  fairly  presented  in  relation  to  the  consolidated 
financial  statements  taken  as  a  whole. 


Fort  Wayne,  Indiana 
February  18,  1970 


COMPARATIVE  FINANCIAL  STATISTICS 


Year 
(D(2) 


Life 
Insurance 
In  Force 


New  Life 
Insurance 


Gross 
Revenues (3) 


Assets 


MILLIONS  OF  DOLLARS 


Capital 

Cash 

and 

Dividends 

Surplus 

Paid  (4) 

Per  Common 
Share 


1960 

10,570 

1,706 

295 

1,491 

190 

.40 

1961 

11,454 

2,058 

310 

1,593 

208 

.40 

1962 

12,015 

1,832 

334 

1,666 

228 

.50 

LNL 

1963 
1964 

12,701 
13,593 

1,985 
2,293 

361 
377 

1,751 
1,848 

248 
271 

.50 
.60 

1965 

14,783 

2,642 

401 

1,940 

296 

.63 

1966 

16,036 

2,857 

417 

1,992 

326 

.72 

1967 
1968 
1969 

17,394 
21,219 
23,190 

2,926 
3,117 
3,732 

438 
711 
767 

2,090 
2,784 
2,868 

354 
479 
488 

.88 

LNC 

1.34 
1.80 

(1)  The  figures  for  1960  through  1967  are  for  The  Lincoln  National  Life  Insurance  Company  on  a  statutory  basis. 

(2)  The  figures  for  1968  and  1969  are  for  Lincoln  National  Corporation  on  a  consolidated  basis,  restated  for  1968  to  include  Chicago 
Title  and  Trust  Company. 

(3)  Premiums,  investment  income  and  other  revenues. 

(4)  Dividends  per  common  share,  restated  for  1960  to  1965,  on  the  basis  of  10,000,000  shares;  the  Corporation  acquired  314,096 
Treasury  shares  in  1969. 
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TITLE  INSURANCE  AND  TRUST  OPERATIONS 


The  title  insurance  and  trust  operations  of 
Lincoln  National  Corporation  are  conducted 
through  Chicago  Title  and  Trust  Company  and  a 
number  of  its  affiliates. 

The  consolidated  net  income  from  title  insur- 
ance and  trust  operations  was  $5,861, OCX).  This 
compares  with  $6,021,000  of  such  earnings  in 
1968.  These  figures  do  not  include  the  earnings 
from  non-title  insurance  affiliates. 

The  exchange  offer  became  effective  Septem- 
ber 11,  1969,  and  Lincoln  National  Corporation 
has  issued  its  cumulative  convertible  preferred 
stock   in   exchange  for  Chicago  Title  and   Trust 


Company  common  stock.  By  the  time  of  the  ex- 
piration of  the  exchange  offer  more  than  99.6% 
of  CT&T's  shares  had  accepted  the  same. 

Because  this  is  the  first  year  that  the  opera- 
tions of  Chicago  Title  and  Trust  Company  appear 
in  the  report  of  Lincoln  National  Corporation,  a 
brief  statement  of  the  types  of  business  in  which 
it  is  engaged  will  be  of  interest. 

CT&T  is  engaged  in  the  title  insurance  and 
general  trust  business  and,  through  wholly-owned 
subsidiaries,  in  investment  banking,  a  general 
insurance  agency,  record  storage,  and  specialized 
microfilm  and  computer  services. 
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The  officers  of  Chicago  Title  and  Trust  Company 
were  recent  guests  of  Lincoln  National  Corporation  at 
the  home  office  in  Fort  Wayne.  One  of  the  points  of 
interest  was  a  visit  to  the  Lincoln  Library  and  Museum. 


CHICAGO  TITLE  AND  TRUST  COMPANY 

The  total  consolidated  net  income  of  Chicago 
Title  and  Trust  Company  was  $6,884,000,  which 
figure  includes  $1,023,000  of  earnings  from  its 
non-title  insurance  affiliates.  The  comparable 
figure  in  1968  was  $7,669,000,  which  included 
$1,648,000  of  earnings  from  non-title  insurance 
affiliates. 

Realized  capital  gains  from  sales  of  securities 
were  $864,000  in  1969,  and  $240,000  in  1968. 

The  total  consolidated  assets  of  Chicago  Title 
and  Trust  Company  were  $182,953,000  as  of  De- 
cember 31,  1969.  Of  this  amount  $149,403,000  is 
applicable  to  title  insurance  and  trust  operations. 


The  remaining  assets  are  used  in  the  operation 
of  the  non-title  insurance  affiliates. 

Investment  income  continues  to  provide  a  major 
source  of  revenue  and  stability  for  CT&T.  In  1969 
gross  investment  income,  before  expenses  and 
taxes,  amounted  to  $7,188,000,  some  9%  higher 
than  the  $6,547,000  earned  the  previous  year. 

Title  insurance  operations  declined  during  the 
year,  reflecting  the  tenor  of  the  real  estate  market 
which  has  been  hampered  by  rising  building  costs 
and  high  interest  rates.  As  sales  of  new  and  older 
homes  showed  appreciable  drops  from  the  pre- 
vious year's  near-record  levels,  additional  em- 
phasis was  placed  on  commercial  and  industrial 
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title  insurance  orders,  establishing  new  business 
relationships,  many  of  which  involved  the  multi- 
state  transfer  of  property. 

Another  bright  note  was  the  increased  market 
penetration  shown  by  several  divisions  in  key 
building  areas.  The  company's  share  of  available 
business  rose  substantially,  indicating  that  ag- 
gressive marketing  practices  and  highly  experi- 
enced staffs  were  proving  most  effective  in  com- 
bating the  decline  and  establishing  a  base  for  sub- 
stantial gains  when  the  housing  market  reaches 
a  higher  level  of  activity. 

CT&T  provides  owner's  and  mortgagee's  title 
insurance  policies  on  real  estate;  escrow  service 


to  facilitate  and  protect  the  buying,  selling  and 
mortgaging  of  real  estate;  and  personal  and 
corporate  trust  services.  Trust  services  include 
acting  as  executor  and  trustee  under  wills;  trustee 
for  living  trusts,  land  trusts,  pension  and  profit- 
sharing  trusts,  bond  and  note  issues;  conservator 
or  guardian;  transfer  agent,  registrar  and  dividend 
disbursing  agent  for  stock  issues;  and  an  invest- 
ment counsel  service. 

CT&T  is  licensed  and  qualified  as  both  title 
insurer  and  as  a  trust  company  in  Illinois.  Title 
insurance  operations  in  states  other  than  Illinois 
are  conducted  through  Chicago  Title  Insurance 
Company,  a  wholly-owned  subsidiary,  which  is 
licensed  as  a  title  insurer  in  46  states,  the  District 
of  Columbia,  Puerto  Rico,  the  Bahamas,  the  Virgin 
Islands,  and  in  six  Canadian  provinces. 

The  home  office  of  the  company  is  located  at 
111  West  Washington  Street,  Chicago,  Illinois,  in 
a  22-story  office  building  in  the  center  of  the 
downtown  business  district.  The  building  is  owned 
by  Chicago  Title  and  Trust  Company  Building 
Corporation,  a  subsidiary.  It  houses  the  company's 
title  plant  containing  complete  records  of  all 
matters  affecting  the  title  to  every  parcel  of  real 
estate  in  Cook  County  extending  back  to  the  for- 
mation of  the  county  in  1832. 

Similar  title  plants  and  offices  are  maintained 
in  eight  additional  Illinois  counties,  located  in  the 
cities  of  Waukegan,  Wheaton,  Joliet,  Geneva, 
Peoria,  Sycamore,  Belleville  and  Edwardsville. 
Title  insurance  service  is  provided  in  all  other 
counties  of  Illinois  through  local  abstract  com- 
panies which  have  been  appointed  authorized 
agents  of  Chicago  Title  and  Trust  Company.  The 
company  maintains  regional  offices  in  Springfield, 
Danville  and  Mount  Vernon  in  Illinois,  each  of 
which  is  responsible  for  relations  with  agents  in 
the  counties  comprising  the  particular  region. 

Subsidiary  companies  of  Chicago  Title  and 
Trust  Company  and  their  principal  offices  include: 

Chicago  Title  Insurance  Company,  111  West 
Washington  Street,  Chicago,  Illinois,  which  main- 
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In  the  many  phases  of  real  estate  development, 
equity  funds  from  LNC  Development  Corporation  may 
be  involved,  as  well  as  mortgage  funds  from  Lincoln 
National  Life.  Those  two  construction  workers  could  be 
covered  by  Lincoln  National  insurance  and 
pension  plans. 


tains  the  following  divisions:  Home  Title  Division, 
New  York,  N.  Y.;  Title  Guaranty  Company  of  Wis- 
consin Division,  Milwaukee,  Wisconsin;  Lake 
County  Title  Company  Division,  Crown  Point, 
Indiana;  Southern  California  Division,  Los  Angeles, 
California;  Kansas  City  Title  Division,  Kansas  City, 
Missouri;  and  Branch  and  National  Service  offices 
in  Atlanta,  Denver,  Nashville,  Fort  Worth,  In- 
dianapolis, Los  Angeles,  Miami,  Philadelphia, 
Phoenix,  Las  Vegas,  St.  Louis,  Kansas  City,  Bos- 
ton, and  San  Francisco. 

Land  Title  Guarantee  and  Trust  Company, 
Cleveland,  Ohio. 

McHenry  County  Title  Company,  Woodstock, 
Illinois. 

Halsey,  Stuart  &  Co.  Inc.,  Chicago,  an  invest- 
ment banking  firm  with  offices  in  eighteen  cities. 


Record  Center  Corporation,  Chicago,  a  com- 
mercial record  storage  and  retrieval  service. 

Hall  &  McChesney,  Inc.,  Syracuse,  New  York, 
which  supplies  a  specialized  microfilm  and  com- 
puter service  to  county  recorders  throughout  the 
U.S. 

Employee  Transfer  Corporation,  Chicago, 
which  provides  employers  with  an  Employee 
Transfer  Service  Program  designed  to  assist 
transferred  employees  in  the  disposal  of  their 
homes  at  a  fair  market  price. 

W.  W.  Vincent  &  Co.,  Chicago,  a  general  in- 
surance agency  primarily  placing  insurance  for 
savings  and  loan  associations  and  mortgage 
bankers. 
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OTHER  FINANCIAL  SERVICES 


When  Lincoln  National  Corporation  was 
formed,  one  of  the  purposes  of  the  change  in 
corporate  structure  was  to  permit  investment  in 
financial  operations  which  were  supplemental  to, 
but  not  necessarily  insurance  in  character. 

Three  such  corporate  investments  were  made 
in  1969  through  the  formation  of  LNC  Equity  Sales 
Corporation,  LNC  Investment  Management  Corpo- 
ration and  Medical  Information  Service  Inc. 
Investments  were  made  in  LNC  Development 
Corporation  and  Equipment  Investors,  Inc.  in  1968. 

Chicago  Title  and  Trust  Company  also  has 
several  non-insurance  affiliates:  Halsey,  Stuart  & 
Co.,  Hall  &  McChesney,  Inc.  and  W.  W.  Vincent 
&  Co. 

The  consolidated  net  income  from  the  non- 
insurance  companies  of  the  group  was  $892,000 
in  1969,  compared  with  $2,974,000  in  1968. 

This  difference  was  not  unexpected  consider- 
ing the  developmental  expenses  of  the  parent 
company  and  its  new  affiliates,  and  the  extremely 
unfavorable  financial  climate  in  which  the  opera- 
tions of  Halsey,  Stuart  &  Co.  and  Equipment 
Investors,  Inc.  were  conducted. 

As  the  new  companies  develop,  and  the  financial 
markets  stabilize,  we  expect  to  be  able  to  consoli- 
date these  particular  operations  on  a  satisfactory 
basis. 

As  it  looks  to  the  future,  Lincoln  National 
Corporation  is  well  aware  of  the  responsibility 
it  has  to  continue  its  search  for  new  and  profitable 
investment  opportunities  utilizing  the  resources 
which  have  been  made  available  to  it. 

LNC  DEVELOPMENT  CORPORATION 

LNC  Development  Corporation  was  organized 
in  June,  1968,  to  participate  in  real  estate  and 
personal  property  development  through  ownership 
and  equity  participations.  These  investments  are 
expected  to  provide  a  form  of  defense  against 
inflationary  forces. 

The  majority  of  the  real  property  owned  or  to 
be  owned  by  the  Corporation  is  being  improved  by 
experienced  developers  on  a  joint  venture  basis, 
subject  to  mortgages.  In  these  joint  ventures  the 


development  corporation  retains  approximately  a 
50%  equity  interest. 

LNC  Development  Corporation  has  purchased 
or  committed  to  purchase  the  following  types  of 
properties:  9  nationally  franchised  motels,  9  shop- 
ping centers,  2  free-standing  retail  stores,  1  office 
building  complex,  and  1  apartment  house  project. 

In  addition  to  the  joint  ventures,  the  Corpora- 
tion has  invested  and  committed  to  invest  in  6 
properties  which  are  owned  or  will  be  owned  100% 
by  LNC  Development  Corporation.  All  6  of  these 
properties  are  free-standing  retail  stores. 

It  is  expected  that  once  a  number  of  projects 
are  operative  the  Corporation  will  show  a  good 
return  on  its  investments.  In  addition,  by  building 
up  a  high-quality  group  of  real  estate  holdings,  a 
substantial  capital  gain  potential  will  be  established. 

LNC  EOUITY  SALES  CORPORATION 

AND  LNC  INVESTMENT  MANAGEMENT 

CORPORATION 

During  the  latter  part  of  the  year,  the  Corpora- 
tion entered  the  mutual  fund  business  by  sponsor- 
ing two  new  mutual  funds  —  Lincoln  National 
Capital  Fund,  and  Lincoln  National  Balanced  Fund. 

Shares  in  these  Funds  were  first  offered  to  the 
public  on  September  2,  1969.  Until  November  13, 
the  Funds  were  offered  without  charge  for  sales 
expenses.  During  the  "no-load"  period,  literature 
describing  the  Funds  was  directed  to  stockholders, 
as  well  as  to  agents  and  employees  of  affiliated 
companies,  and  to  about  50,000  other  persons.  In 
addition,  the  general  public  was  also  apprised  of 
the  existence  of  the  Funds  through  notices  in 
leading  financial  publications. 

The  national  distributor  for  the  Funds  is  LNC 
Equity  Sales  Corporation,  a  wholly-owned  subsidi- 
ary of  Lincoln  National  Corporation.  LNC  Equity 
Sales,  a  NASD  member  firm  is  presently  offering 
shares  in  the  Funds  through  sales  representatives 
who  are  also  agents  of  Lincoln  National  Life. 

Investment  advice  and  other  management 
services  are  provided  to  the  Funds  by  LNC  Invest- 
ment Management  Corporation,  which  is  also  a 
wholly-owned  affiliate  of  Lincoln  National  Corpora- 
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Currently  nearing  completion  is  Tollway  North  in 
Deertield,  Illinois.  When  fully  developed  this  commercial 
office  center  will  consist  of  seven  structures.  Partially 
funded  by  a  Lincoln  National  Life  mortgage,  the 
development  is  located  at  the  intersection  of  the 
Tri-State  Tollway  and  1-94  about  twelve  miles  north 
of  Chicago's  O'Hare  Airport. 
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tion.  The  staff  of  the  management  corporation 
includes  persons  who  are  also  members  of  the 
securities  investment  department  of  Lincoln 
National  Life. 

New  applications  for  the  purchase  of  fund 
shares  are  being  initiated  by  the  more  than  400 
Lincoln  agents  who  have  satisfied  all  licensing 
requirements. 

Assets  of  Lincoln  National  Capital  Fund  and 
Lincoln  National  Balanced  Fund  on  December  31, 
1969  were  $6,950,978.82  and  $2,376,620.26, 
respectively. 

Entry  into  the  mutual  fund  field  is  consistent 
with  the  corporation  goal  of  enabling  Lincoln  sales 
representatives  to  qualify  as  total  financial 
planners. 


MEDICAL  INFORMATION  SERVICE  INC. 

This  subsidiary  was  formed  in  recent  months 
to  provide  a  new  service  for  insurance  companies 
in  obtaining  medical  information  from  applicants 
for  insurance. 

The  technique  was  originally  developed  by 
Medical  Insurance  Service,  Inc.  of  Kansas  City, 
Missouri,  a  laboratory  corporation  headed  by  Dr. 
Charles  Pope  of  that  city,  in  response  to  the 
relative  shortage  of  doctors  for  insurance  exami- 
nations and  the  availability  of  automated  testing 
procedures.  Eleven  offices  in  seven  cities  and  five 
states  developed  by  Dr.  Pope  were  acquired  on 
October  31,  1969,  and  will  form  the  nucleus  for 
additional  offices  in  other  cities  throughout  the 
country. 
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Each  office  will  be  staffed  by  one  or  two 
technicians  with  supporting  technical  equipment. 
Applicants  report  to  the  office  on  an  appointment 
basis.  The  individual's  personal  medical  history, 
height,  weight,  pulse,  blood  pressure  and  the 
findings  on  urinalysis  are  then  recorded.  When 
requested  by  the  insurer,  the  technician  will 
complete  other  procedures  such  as  an  electro- 
cardiogram, a  recording  of  the  heart  sounds,  a 
measurement  of  breathing  capacity,  and  may  also 
withdraw  blood  from  a  vein  for  the  analysis  of  12 
blood  constituents  in  a  central  laboratory  in 
Kansas  City.  All  the  data  is  sent  to  the  respective 
insurance  companies  and  is  then  used  in  under- 
writing the  applicant.  Additional  information 
including  examination  by  a  physician  is  used  where 
the  need  for  further  analysis  may  be  necessary. 

The  response  of  insurance  companies  to  the 
new  system  has  been  favorable,  more  than  80 
companies  having  already  adopted  the  method, 
and  there  are  a  number  of  others  planning  to  do 
so  during  1970.  The  period  since  date  of  organiza- 
tion has  been  largely  one  of  organizing  and 
planning  a  solid  basis  for  opening  offices  and 
obtaining  new  clients. 

EQUIPMENT  INVESTORS,  INC. 

In  1968  Lincoln  National  Corporation  made  an 
investment  in  the  stock  of  Equipment  Investors, 
Inc.,  a  young  company  engaged  in  the  business  of 
arranging  for  the  financing  of  leases  covering 
capital  equipment. 

Developmental  expenses  and  dependency  upon 
banks  as  a  prime  source  of  funds  under  conditions 
when  anti-inflationary  measures  reduced  the  money 
supply,  sharply  curtailed  Equipment  Investors' 
ability  to  participate  in  available  leasing  business, 
and  made  the  progress  of  the  company  unsatis- 
factory. 

Lincoln  National  Corporation  has  decided  to 
dispose  of  its  interest  in  this  venture. 

HALSEY,  STUART  &  COMPANY,  INC. 

Operating  in  the  most  depressed  bond  market 
conditions  in  a  century,  the  net  operating  income 
of  Halsey,  Stuart  &  Co.  was  $720,345  in  1969, 
compared  to  $1,373,000  in  1968.  Included  in  these 


figures  is  a  net  gain  from  the  sale  of  securities 
of  $373,000  in  1969,  and  $318,000  in  1968. 

Halsey,  Stuart  &  Co.,  Inc.  maintains  major 
operating  offices  in  Chicago  and  New  York  City 
and  sales  offices  in  17  other  cities  serving  institu- 
tional and  individual  investors. 

Halsey,  Stuart  &  Co.  plans  to  increase  its 
operations  under  the  leadership  of  Ernest  B.  Kelly, 
Chairman  of  the  Board  and  Chief  Executive  Officer, 
and  Richard  Walbert,  its  newly  elected  President. 
Mr.  Walbert  is  the  former  executive  head  of  the 
National  Association  of  Securities  Dealers,  and 
one  of  the  industry's  ablest  administrators. 

OFFICIAL  CHANGES 

It  is  with  regret  that  we  record  the  death  in 
October  1969  of  William  B.  F.  Hall,  Chairman, 
Colonial  Mortgage  Company,  Fort  Wayne.  Mr.  Hall 
was  a  member  of  the  Boards  of  Directors  of  The 
Lincoln  National  Life  Insurance  Company  and 
Lincoln  National  Corporation,  and  also  served  as 
a  member  of  the  Investment  Committee.  Mr.  Hall 
was  a  son  of  the  late  Arthur  F.  Hall,  founder  of 
The  Lincoln  National  Life  Insurance  Company. 

Henry  W.  Persons,  Senior  Vice  President  and 
Director  of  Agencies,  and  a  member  of  the  Boards 
of  Directors  of  The  Lincoln  National  Life  Insurance 
Company  and  Lincoln  National  Corporation,  retired 
in  June  1969.  Mr.  Persons  joined  the  company 
in  1955. 

Ronald  G.  Stagg,  Senior  Vice  President  and  a 
member  of  the  Boards  of  Directors  of  The  Lincoln 
National  Life  Insurance  Company  and  Lincoln 
National  Corporation,  retired  in  July  1969.  Mr.  Stagg 
first  joined  the  Company  in  1927.  He  also  served 
as  Chairman  of  Dominion  Life  Assurance  Company, 
Deputy  Chairman  of  Dominion-Lincoln  Insurance 
Company,  Ltd.  and  as  a  Director  of  North  Atlantic 
Reinsurance  Company,  Paris. 

During  the  year  Donald  C.  Cook,  President, 
American  Electric  Power  Company;  Paul  W.  Good- 
rich, Chairman,  Chicago  Title  and  Trust  Company; 
and  Gathings  Stewart,  Executive  Vice  President  of 
The  Lincoln  National  Life  Insurance  Company  were 
elected  directors  of  Lincoln  National  Corporation, 
and  William  M.  Smith,  Senior  Vice  President,  was 
elected  a  director  of  The  Lincoln  National  Life 
Insurance  Company. 
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PAUL  F.  FISCHER,  Second  Vice  President 
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DONALD  C.  COOK 

President 

American  Electric  Power  Company 


JAMES  F.  KEENAN 
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Keenan  Hotel  Company 


HENRY  F.  ROOD 

Chairman 


WALLIS  B.  DUNCKEL 

Director 

Bankers  Trust  New  York  Corp. 


ROBERT  A.  EFROYMSON 

President 

Real  Silk  Hosiery  Mills,  Inc. 
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Chairman 

Chicago  Title  and  Trust  Company 


A.  J.  HETTINGER,  JR. 
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Lazard  Freres  &  Co. 
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WALTER  O.  MENGE 

Honorary  Chairman 

JOHN  D.  PHELAN 

President 

American  States  Ins.  Cos. 

ROBERT  H.  PLATT 

President 
Magnavox  Company 

GORDON  C.  REEVES 

President 


JOHN  D.  SHOAFF 

Shoaff,  Keegan,  Baird  &  Simon, 
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GATHINGS  STEWART 

Executive  Vice  President 
Lincoln  National  Life 


THOMAS  A.  WATSON 

President 

Lincoln  National  Life 


HONORARY 

WILLIAM  T.  McKAY 

Treasurer 
Marshall  Realty  Co. 
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THE  LINCOLN  NATIONAL  LIFE  INSURANCE  COMPANY 
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HENRY  F.  ROOD,  Chairman  of  the  Board  and  Chief  Executive  Officer 
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JOHN  R.  WILLIAMS 
WILLIAM  P.  ZEH 


DIRECTORS 


WALLIS  B.  DUNCKEL 

Director 

Bankers  Trust  New  York  Corp. 
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Senior  Vice  President 
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WALTER  W.  STEFFEN 

Senior  Vice  President 


A.  G. RUTHVEN 

President  Emeritus 
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THE  HOOSIER  YOUTH 

Original  drawing  of  the  statue  "Abraham  Lincoln 
—  The  Hoosier  Youth"  by  Paul  Manship.  This 
sketch  was  made  by  the  sculptor  before  he  created 
the  heroic  bronze  statue  which  dominates  the  entry 
of  the  home  office  building  in  Fort  Wayne,  Indiana. 
It  is  the  only  sketch  of  the  statue,  and  subsequent 
changes  in  concept  were  made  during  the  sculpting 
process. 
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Robert  Berks,  sculptor. 

The  New  York  Directory  gives  his  address  as: 
J4  0LVWC. 

Hal VT  Ok.  Ave. 

Orient,  New  York  11957 

Telephone:  Area  Code  516   323-3507 
Orient,  N.  Y.  is  on  Long  Island. 

Berks  does  have  a  Manhattan  Studio. 


Robert  Berks: 
MAcfoKE 
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■Hal  v.   Ok.    Ave 


I. 


Orient,  New  York   (on  Long  Island) 


Zip:  11957 
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Article  about  Berks  in  TIME  magazine,  Jan.  3,  1964. 


.AJtoralistm.  Lincoln  Book  Slio;p 


IS    East  Chestnut  Street     -:-     Chicago,  Illinois    SOS11     -:-     WHitehall   4-SOS5 

19    February    1970 


Dear  Mr  Golden: 

Thank  you  for  your  letter  of  6  February . 

I  regret  that  we  are  unable  to  provide  any  information  concern- 
ing Robert  E.  Berks,  the  sculptor  of  the  Lincoln  bronze  bust 
that  you  have . 

Reproductions  of  this  bust  are  available  from  Alva  Museum 
Replicas,  Inc.  ,  30-30  Northern  Boulevard,  Long  Island  City, 
New  York  11101,  and  it  may  be  that  this  organization  can 
be  of  help  with  an  inquiry  concerning  Mr  Berks. 


Sincerely  yours , 


H.  April  / 


Mr  Stephen  J.  Golden 

Lincoln  National  Life  Insurance  Company 

Fort  Wayne ,  Indiana    46801 


Report:   Telephone  Conversation,  July  18,  1995  with  artist  Robert  Berks 

He  made  the  bSst  from  the  Volk  body  cast  so  he  had  the  anatomy  right  He  now  has  the  copyright 
back  from  Alva  in  New  York 

He  is  now  making  one  of  Thomas  Jefferson. . .he  made  the  statue  of  Albert  Einstein  in  Washington 
and  another  of  Bethune 
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PARADE  MAGAZINE  (Supplement  to  Fort  Wayne  Journal-Gazette)    September  5,  1976 


intermission  crowds  throng  the  Grand  '^J^^^J^f^Sl 

chandeliers.  Centerpiece  is  sculptor  Robert  Berks'  bust  of  John  F.  Kennedy. 


THE  NEW  YORK  TIMES  NEW  YORK  FRIDAY,  MAY  10,  1996 
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Chester  Higgins  Jr./The  New  York  Times 


A  Memorial  to  Love 

A  statue  of  Clara  Hale,  known  to  generations  as  "Mother  Hale,"  was  dedicated  yesterday  outside  the  child 
care  agency  she  founded  for  babies  born  with  drug  and  alcohol  addictions  and  HIV.  The  sculptor.  Robert 
Berks  created  the  bronze  likeness  of  Mrs.  Hale,  who  died  in  1992,  outside  the  agency  headquarters  in  Harlem. 
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ABE  LINCOLN,  a  bust  by  contemporary  sculptor  Robert  Berks,  from  the  LINCOLN  LIBRARY  AND  MUSEUM 
See  Cover  Story,   Page  6.      Photo  Courtesy  Stedman  Studio. 
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